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Abstract

The present study tried to explore the influence of visual-auditory subliminal persuasion on con-
sumer behavior. A 2 x 2 between-subjects experiment with 68 participants was conducted. Results:
1) In the influence on brand attitude, main effect of auditory stimuli on “I believe Nike shoes are of
good quality” was significant (F = 6.739, p = 0.012); interaction effect of visual and auditory stimuli
on variable “my favorite sports brand” was also significant (F = 6.283, p = 0.016); 2) In the influ-
ence on consumer demand, interaction effect of visual and auditory stimuli on “I hope to have
more shoes” was significant (F = 4.672, p = 0.034). Thus, we concluded that visual-auditory subli-
minal persuasion has an impact on brand attitude and consumer demand.
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=

ABRSRALYT I ) B U AR AT IR, AT TR 2 x 248 Beit X684 RFAEHAT T KA IT-
ZIRRM: 1) XS RERIRN L, W iR i v s T R B KT RSB (F = 6.739, p =
0.012), FoWT SERIBLHIEN i 7o S ST SR B A PP R TR I RIS LR S T SR Bons 1
REERIEE) WX —HERN B/EHEE(F = 6.283,p = 0.016), H—HRAEHNHT R, &
AUERIBHIFAT, A ERIBHIBAR R B IRAIZ 3 SRR 70 A 2R T T SR EIAER; 2) 2%
HBRFTRRW L, RS ERIB RALE QA CAESET "X ER BN E A EE(F = 4.672,
p=0.034), B—BRATFHMIPRI, EEATERBRIFNT, FUERNBOSAFEE ORES
THRERETTAERBEIBR. RATHA D AT BT YL SRR B B TR T R

XA
MUriEE, ETRR, HRITA

1. 518

ViR (persuasion) BERERZMT — N N HIE & B BB, SIWURVSAT N, XM maREeE. N6,
VA HE Bl T R (Gass & Seiter, 2003). k& Hi (http://www.businessdictionary.com/definition/persuasion.html)
X UL AR I 8 SO B TR I8 5 1B AR M5 B B2 HE TR (B =38 2 R 45 6 ) R e 38 — AN N BT T
MR BN A FE ST A RS .

] i R AL 1 B AR T AN N SR A KT R R e (S B AT SR S e R aiAT i ad 18
(Epley, Savitsky, & Kachelski, 1999; Riener, 2012). [ 1 il 3 ZEA A58 B T U ARANT 58 B3R SR A .

AV 2R S BT SRR 51 2T 2 7 SR IX — 4518 . Byrne (1959)7E HSZH I T £ ILH
“CEY” PRI (beef), RIHLIE N T R M YLK . Hawkins (1970) AR HEIR Rl “coke” 1%
hn 7 R EE . Cooper A1 Cooper (2002) IIIFE AN SE58 HR 43 i FH 0T S BLAEAT 0] 2R R I0 “ thirsty ”
AR VAT AR B m 1 e i G A AR i TR FR R N T I iAW 0 8 nT LA Bl 2 B R
K, MIERRCEAHHSEH LI NS, XFERAER TR EWRE — MR HR. REWSR T3
T LLZma NATTHIVE 28 755K, AF IR R 3 — 20 I B S AT AR SR A IR A B3 T 18
Byrne (1959) 7, EARAR ML N T, (H/2 “beef” H- A 14 5 £ ik 2 24F P = BH & (roast
beef sandwich). Hawkins (1970)LL % Dijksterhuis, Wegner Fil Aarts (2001) (5] [ 4 FL 5, 420, FEiT, 2012)
FRFE 58 AR e A5 21 78 73 AR B0 158 R T DAY i 7™ it e 23647 A IR UE B —— “ cola” — 1] JF A (8 45 4 1A
T H B 22 M B T AR o IR BV R DA AR 0 B AR B R —— S EE R AN BE 10000t TIINAT A —— K f#
B, BT RZ R E R A 2 BE AT N T .

Wi B0 58 HROGT S B AT DA (1 5 T 7 TR PRI 90 DA 2 S o 5o XU — BN PR B ) B SR e RO SR IE o [
I R S FRATT R B e rR AR FEABLT PR A i e R i 2 ik Y AR TR T B IR LT . — 5 T
Y —E s 2 5 AR 7 #E 5 19 (5] F Greenwald, Spangenberg, Pratkanis, & Eske-
nazi, 1991); 53—7J71H, —SeR i I G TE 7 R 55 BN SR i 1 BOR B HE U N BRI B
UETE (Greenwald et al., 1991; Moore, 1995), Xfit, &% CAR AT IR Z =i L& B K5t
MBI BB, T S R R R AR KU, ATEAFEUE. IeAh, ML T Ui R it
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MU BT AR 2 AT

FLEE R R IMNATTTCIE N — B A ) A5 BT L, RBELLRS B AT N . Biln, #ialers B Vs AR
“Enemy” il “fails” ZHRRH & B E LIKA)T “Enemy fails” AN ATE M1 (Greenwald & Liu, 1985).
SRS B Bhs & v 045 BAa e & A E e Rk a), XVt 2 Wr o 18 T 5 IRt T 247 9 R80R A R
=R A

TETH P AT 255 AH S AN Hh 22 38 1 4 -5 J77 T BT R 32 31 9G3E (Elder & Krishna, 2010; Spence &
Gallace, 2011; Krishna, 2012), % il i %4 (multisensory integration) &>k B T/~ [F & 5 il 18 145 B 28 A7
WAMASGE R, YRS M AMEAT AR R (Stein, Stanford, & Rowland, 2009). fEAESEH B iEshd, MIFEE R
W I 2 I RS, AN P R R R AR A A TG B B RO S (B AR )T o R R A A
IR FE N, ARG B — B R 5, 2l E R S ICH R T B A1 5R T AIX SE R ae ). R
B, R AT S S DA R 7 22 IR SE I 22 18 T G 1 IR TR B N

L EPTR, R T SR SAT AR IR, EAKIE AT NP IR E, R AT B B)
NATE TR, A0, TR 0] LA AT 000 S8 s A S S BEWe 2 ARV 2 A
FU T UET 5 N UL ARXT Y SR AT N ORI, (RERA T TEE W E DA TR ARG T
H A R SR A R DL R A5 S R TR 208 2 W BN IR B o TR I 2 AR A i DAL PR R W 3 5 1Y)
Yol LB R 1977 200k I X A7 BRI U IR SR WE 7 AN 7R 38 5 — XK 3R SE 56 50T 0 X S8 5E ) HEAT

2. ARF=*
2.1. LI

RN 2 x 2 Wk MU, AR MO TR, FNACE, 450 ML T RIS R TR
TR @UT S TR, IR, S0 S TR BORITE 50 R AR B
RESCHOT B R S S B

U T PR T T CTEBE B R DR IR AR, A S0 P 20 S0 e o R A T S
S H .

2.2. #ik

e P R AERS AR, 3R 104 N, MIBRA G R4 11 N, MHIBRER AR & ARamE (3 ARtk 2 L)
sk 4 N, Sebrwkik 89 A(21 53, 68 %), #ik A %3 )y 85.58%. EHEIRZR ALK AI, A i
TR T ARRR (R T MR T XA, ZE AR 7 ATy, 1= RS, 7= ERAE)EEMR
(R=0.327,p=0.002), #aEH FRAGEHR(N = 104) K AT T AR ACEE: MBS 53 M4 (N = 24), MHERA
B AR 10 AR AR 8 A (3 AMFnitE 22 AN I 2 N, & T 9K 68 ANk N IE = E5d 40 47 -
PG ) IEH, AEURIEM RS, fES050 5 #2451 1& A .

T BRI ESE H Y, BAERR IS S LU SR 1 S 5 K RS 5 LR AN SEE6 )
=N, TBOAMRS (FATHAT I A — B 7L, AEARSCH IR E) B — 2, RS AR — ) .

23. WESHHR

LenovoG480 EidAHIN—&, HEREN3, HEXHI—FH.

VUSRS FRAIT 1 S aa Ao R AH), BP—Bt 1 4380 02 BN B %), TE %) 15 (image ad-
vertising) & i H WL T TR —, eI I A% 34 o R PR AN A it B A W) BESE RRA R T R (19 1 1]
2001) (http://www.wisegeek.com/what-is-image-advertising.htm; http://www.businessdictionary.com/definition/
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image-advertising.html); ALS 2 SR AAILGE B RIS R — B 5 (e 4), MRE B T B A o«
T CHREY LR YT “RRET L YW, WEE LRDITAG 6 MENE LTI M 2,
BRI 20 ms, AEZAIAGRIFRI A 1 s; MU 3 It AW 58 RN RIS Al — B &5 (Tr it 2H),
WrE B RN A T L CREY L R L T . “ERE” . “4F7, 6 MENERETIER
JFFP A I, 75 EEE 0 18 hz, [AIRGISTAI Y 1 s; A 4 D[R] N AU IR S ORI W T SR8
Fl—BU H (W + Wragdl), 1. Url PRI ARy “BETT L CRET L CSR7 L YT L AT
&7 ChET, WrE RO 18 hz, LRI SR Y 20 ms, AL WrRIEERE ML, MR
AV FF) [ET BRI TR) A 1 s

U I 2 A 0 ) 5 45—y, 0 1) A5 A7 9% ST ABLA 2 P 45 AR S ARV B R . ISR
SRS 58 H AR SRR R SE LR B 2% H e I IR0 52 SR8 S A5t 45 NG T B RV 9 /e oKk L T SK
B AR SES S H BRI

24. EFSSR

BEHL ZHER R A IR, USEA, Wit dl, MRSE + Wrot P i) —2. goalSere S = S5 Hil i
&, HEREBJEIENER S, frgld AL AT R S R AE R 2. IR

THANEEBR AR, BKA 108, FEAERE.

B E, BRSEAERIRE.

THEREEEAEEBES, BB EENL, 0T ok A R R B T E A E .

fepialny £ HNLGH 2 gaX B B RN J5 . B RO HARBAILAUA B BT SEi . 1 70 bE k[ 25088
FRTBUE I AR R E T Tl Al se BE I iR (S )5 35 Aol L SE i seie B i, IF ZRILR I
R, moamis .

2.5. BEG IO

BT %4 Epidata3.1 sk N\, Fi SPSS21.0 #4743 #7 -

STEARIEAT 2 % 2 Yp 77 20007 o AR R A BRI S ORI T 5 ) S, DRI AR R 5 ) SR 1
M Se R SRR, SRR 11 4 OREERIE) MR (S
i 1, 35 IR TR HAD R4S 0); @~WRAEACHBLH T, REIOEEILH T, RENR
i Sk AR, R OO B E 7, RS X AT R P AR ATIE,  FREAF I T
(= ARG, BREAGHIN b0 i BRI 77 PR AR A, BRI T B S v b R T, FRE AR T ik R A
IREFE, LA v R TR BRI (O A2 e 7 AU, 1= SEEARS, 7= EE/FE). h
gt 4 A, RN ETI R A ) 1A ERT RI SREA f A, 2R sREa 7 AUy, JEIED), RS
H 2 A% H (AT IE RIS S IR B R TENIA WG 5 il f v, FRARE V) LA TERT I M 5 h B\ 5
DR AR 58 A — B0 1 AN 4% B (GEZRIE) o BFx B — AN R S AT — KB 77 2 50T o ACEEIE 2 BT i f PR A%
B 23 (p < 0.05) 520 1 P AR BN N IE oA

3. R
3.1 RS ERLE
FEABRMIAG AR, Wk 1 PR,
3.2. MRE TR TRRES RESEXH ENER
TSR AR (R T ) S P A R (R IN A% H L R B L) AR ) S ELAE FE I
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EW, MARIOHHE & BT Z 0 IR —— R 2 R B M EA R B AR /K EREH—
#F(Huitema, 2011), &5RBE R HAERAEZE, FEWTEM IR XEIRHAT I 200, 2580
22 iR, ALSERIE(F(L, 46) = 0.068, p = 0.796, n? = 0.001) AW 5t Hll#4(F(1, 46) = 1.166, p = 0.286, n° =
0.025) % 4 i i B WK RT3 B ity REX — PR A8 8 P 2 80 BEAS S 3 (AL 855 W o SRR 1 28 LA P O 2 (R (A,
46) = 6.283, p = 0.016, n* = 0.120)., 3£y 848 3= 2% B (simple main effects) 1 & B, 78 TCAL LRI 4%
PR, A W7 S S8 1 o 3 WK P08 B0 it R A T 5 [ BL 2R T (p = 0.020) W i Ak 1 w X, AE7E AT P
B AAE R, A TCWT S )B4 TR IR 1) 22 S B9 28 T (p = 0.346)

FIRTPTIR, SARIHER L 7 Z W RTE, SHEEREAT T 200, 5 20t Rans 3 fr
> ALTERIE(F(L, 63) = 0.201, p = 0.656, n? = 0.003) it 5 i Ltk 7 5 B AP 1 2 ONAS S 3, 1T
HIB(F(L, 63) = 6.739, p = 0.012, n* = 0.097 )% i 5. &t FELEEE 153 B (I VPR 1) R0OBL 23, TR B 8 otk
(5.65+1.06, N =37, UL L)X b fb R e 02 = AR V- v T Wi i 38 ) 9 185,16 + 1.00, N = 31). #i
I8 55 P 3 P A2 LA P AS S35 (F(1, 63) = 0.401, p = 0.529, n* = 0.006).

Table 1. Descriptive analyses of main variables (M + SD)

7 1 FETEMWAGUERIVE + FEE)
TmEN iz RN KAGEACHEZET  BEBI v R T R R

IFF 5 )
%(gg”gzgfﬁ 0.46 +0.52 5.21 +1.40 574 +1.15
ARt 3] T 3 i)
TSR ﬁu;j:jfﬂj;%‘ 0.07 %027 556 1.15 5.25 +1.07
T Z
Mgt 0.26 +0.45 5.37+1.29 551+1.12
5 ) 3
%@E f:;zi;%ﬁ 0.29 +0.47 5.89 + 0.90 5.56 + 0.98
Lz
e M+ b
HALSERI B (g fﬁfﬁb 0.18 +0.41 5.27 + 1.44 5.07 +0.96
L2
Mt 0.24+0.44 5.61+1.20 5.33 +0.99
TET il 0.37 £0.49 554 +1.22 5.65 + 1.06
AW A 0.12+0.33 5.42 +1.29 5.16 + 1.00
s
N 52 68 68
At 0.25+0.44 5.49 +1.24 5.43 +1.06

Table 2. Covariance analyses of “My favorite sports brand is Nike” on visual subliminal stimuli x auditory subliminal sti-
muli (N = 52)
F2 MEETRE x WRETRHN “RRERNEIREEMNR” BHEEDIHN =52)

Ss df MS F n?
R S 0.007 1 0.007 0.068 n.s. 0.001
W i ) 5 0.123 1 0.123 1.166 n.s. 0.025
PSR x Wb 0.664 1 0.664 6.283 * 0.120
PRI B YIS B ot T T e (T ) 3513 1 3513 33.244 ok 0.420
IR TR T A 0.453 1 0.453 4.289 * 0.085
7 4,860 46 0.106

FE: ns.p>0.05, *p<0.05, ***p<0.001.
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Table 3. Covariance analyses of “I believe Nike shoes are of good quality” on visual subliminal stimuli x auditory sublimin-
al stimuli (N = 68)
723 MR TRIE x W TRIMAY “FKICSh e mERNETRERF” WG ESH(N = 68)

SS df MS F n?
TR 0.058 1 0.058 0.201 n.s. 0.003
s R 1.951 1 1.951 6.739 * 0.097
ALBERB x W7 e 0.116 1 0.116 0.401 n.s. 0.006
FRVEAT T it R 14 4 o AR 4 (AT ) 51.823 1 51.823 179.537 ol 0.740
b7 18.239 63 0.290

7: ns.p>0.05 *p<0.05, ***p<0.001.

Table 4. Covariance analyses of “I hope to have more shoes” on visual subliminal stimuli x auditory subliminal stimuli (N =
68)
T4 MEETRE x WEETRHN “RAELEAECHEESEHT” MG EIH(N =68)

Ss df MS F n2
TR 0.336 1 0.336 0.462 n.s. 0.007
T 0.265 1 0.265 0.364 n.s. 0.006
MLBERIEL > W 5 3% 3.396 1 3.396 4,672 * 0.069
oA B 5 O 2T (RTI) 52.006 1 52.006 71537 ok 0.532
W7 45.800 63 0.727

¥: ns.p>0.05 *p<0.05, ***p<0.001.

3.3. MRE T HARFIT R T RRENHEE KW LNES

TESGAE A AR S (R W i 380 5 P A8 s (R 2% B 6Fil e Sl L) T R FE) (28 ELAE AN (2 3%
S5 SRR HEAT U T 22000 U5 20 8 SR (0L 4) 2o, 13 (F (L, 63) = 0.462, p = 0.499, 2 = 0.007)
FIWT 56 ) B(F(L, 63) = 0.364, p = 0.548, n* = 0.006)%F “HKAEHCHFELZH T X—HNEENEHMA L
&, ATALBERE S T R0 52 AR F 35 (F(L, 63) = 4.672, p = 0.034, 0% = 0.069) . 1 — 1 1y 840 E 4R
TR, TETCHT DRI A T, A geAA B O 2 BT RE S T (p = 0.039) LA G
FIBIH, REA W SRR T, A Jo ot s 2H ) I RE 1 22 S #1VH 28 7 (p = 0.319) .
4. WHig

SEHGEE RN, TEN B ) b RS BRI 9 5 SR 7 TS BT Ul AR AT b 1) Ui RS P A T R
HHZHGELZEAER . Bk, ERME T AR SRS R b, raci iR 2] 7 —F
“ROEARE”, BIEESZ W b v IR AR R TR I B A T AR AR ——TE IR A “ IR B KIS ) i
SR 5" S “ TIN50 fh R P R AR AT b, IXRER S FR AR HERR T I ) RS R R S
FREN s TR BN B R 7 A T BRI VEHI R . AEXT “ bR B KRS 3 it B i 73X — [RIAR
BT B, BRSO R A BAR RS, P R, RIS SRR, AW
SR B b XK DA 2l ot W I e 14 G SR A T TR e R Ak, ARAE A R ) 264, A T
R ZEL TR ) 22 S B 2R T, FRAVTHE D 22 3 ¥ 2 R R WU o S R i N A A5 — B T i 8 T 33
() RRAGER T K R R, AT S T T SRS “ ROBCR o BRI B, AN B s
I N T R —— A A A A S A AR (i, R, AR5, 2009).
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T PR R U8 AR Rt B 9% /5 SR L ARE R AR U5 BAAE B 72 (Byrne, 1959; Spence,1964;
Spence, & Ehrenberg, 1964; Hawkins, 1970; Cooper & Cooper, 2002)—&, 724 T FRSUR—— 5B T ik
R A E R CAEZ R, MW B T SR 5 A T RCRIRATN TEi W A T RO T i
TLIH B R B FE MR BLAE . R SE R 25 T, A REs AR EaCAEZ R TRERS T
TR RN, AR SRR 2T, A IO O AL R XA R 22 5 A 2R T . S RTTHIARE
Lhsthy,  FRATIN 22 53 BT 2R R DA W 5 AR DN N ASE 45— BOA RO R T BSOS AR e 1 4l
FpEr, ATTHSS S ALSE RIS R R BOR o

CA FR W R0 S D50 I AR S TR PR AT 7 i AL ) 5 SR T B SR A RO (R 055, 2012) B
A —E KIBIR AR (Chakalis & Lowe, 1992), T A7 A BRIV 8 8 R B k) “[RBCER” , AT
R A RS, AR RE S DRI — “RBCR” RIRRENE, JREREEAL EARITIX —
A EREE R 5 B S5 IR

5. &g

LR LA EERA T, AT LUR 45iE

MRWT B B AR B AT 97 2 T SN, SRR SRS EAE S oK b, R A

1) AEX SRS IR L, WS SO T o ot R AT BT R VAN A RO R 3, TE W S R R
XTI 5 it L O I B (R VA7 s AT W S ks AL 0 5 W i SRS il e 2 XK (R 38 3l i X
—HAR ML EAE R, RIS RIEIN, A W ot R e 1A X ) 8 B i B T 5 P LG
AL T T Rt

2) LEXHH S AR L, BRI S I R “ BB E A CHE 2T X AR R IR
S, BB YT R, AR B EA A B A O 2 R T iR T e SR R B
e
B O

N7 K B TMAE AT o SR (A RO 48 T, [R]I R R R BR AE BT 0 St R rh 45 T 1 35 B
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