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Abstract

This paper improves the original RFM model and builds a new customer value recognition model
RFMD, which is used to classify customers in the fitness and leisure industry and identify different
value customer groups in the industry based on the proposed model. The study used real data
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from a private sports stadium in Shanghai, added a customer average consumption duration indi-
cator D in the RFM model, and used a two-stage clustering algorithm combining two-step cluster-
ing and K-means clustering to gather customers kind. The research results show that based on the
RFMD model, customers in the fitness and leisure industry can be divided into “important value
customers”, “general value customers” and “low value customers”.
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1. 5|8

FEN TR RERERE B A ER I, BRI T TR LA 7 21 5503 M it i rh 4R BRI 0 ELA
B SRR RGN, B AT, DORCRIIARSRIIURAE ., b B0 AR 2RI 2 R B
SRR SRR O T, HESh A2 7 0% A BRLARNS I St ek b AR IR SR e NG R 2 7 D5 T
A o

FEEFAFFRART, NIRRT ARSE s, SR AEN R EH K. ANTHHE R0 S iz
Wik TS, TR OIS . B (R T S R IR N, BRI 22 PR 9% A /5 PR R (]
FEHEARE M 5 IR RI T, A8 B R PR O N SR s, BONTITUE S . 2016 48 10 H, E5%
Be h AT ENAR (R T IBR A FRAR B AR IR P ML 4R SR LD o 3R R SCRrfE S AR IR Pk R e, AR S)
CHEM + fRERHT L CORBE + BRI B, Pl E MURAE 2025 AR 3 T T, R
FEIRAIBOHET . ThEEZW7EE « [TIEEHF 2= 10 1e B PR IR 37 it R 22, fi S PR PRI ol R P 5 541
BN, AT SEELELA R R R BAMORE , N R A R YRR SE B AT TR Al PR
T PSS AR5 A2 22 T B A PR i b 7 322 T Wi P 1 A

AT g L ARE SIS W 38, R S RRAT L% 7 o S, ARIEAT W2 1 2
RS AR R REM B, TR CRATAT ML 7 i 90 s i) REMD AR, i T b A R
KB ITERS A % PR REAT R 23 . B T2 PRI T 2N AR, M
xR BAL I B PR, RO HZAT ML S EANME R, AT TR R E T B B e,
SIS RS HER R 1 KRR AR T, AL RE S A R R, R .

2. HERGRIR

405> I i - 1 Smith T 1956 SE5EH, Al AT AT LA 12— 4 A SR A R sk o
JREEI> TA[1]. BRGRE SK, Tispdn G a8 12 AR RIEE— 0308, Bl o s R A s
H i 2 gl 22 M e —.

UoP R T 7 AR LTI IRFAE . TN S AT 8 ROIANER BT T bl 22 DAL RO A58 5K B RF A4
HA B TTR2] [3]. /AT A4 56T FEL 18, ARIE 2 2R TR I3 AT 0 2 ) R RAT il AT
T, AL AT A S RS BRI 150 T3 [4] -

DOI: 10.12677/ecl.2021.102004 26 HL -7 45 PR 18


https://doi.org/10.12677/ecl.2021.102004
http://creativecommons.org/licenses/by/4.0/

Wratedr, £330

RFM AV H Hughes (1996)F&H:, BIARHEHHE 22 ik 25 12 AT it sl o A RO TR0 25 7 (AT
[5]. BEH=AEREAHR, BT R (Recency). MifE F (Frequency)FI{EE M (Monetary), R #8H kLA
SKAIBT )RR (CAN R B ), F TR E B P B S, MARSRTER: & B DA SE S 0. B L&
FUN S A 5 5 I, REM BRLEE 23 B AT 5 7 47 2y 0 T HEAT 28 P 48 29 7 THI P 8 FH B )32

RFM BEAE I 21 A T U PR 3] TR 8, — et e 2Rl 5 RE Ao M1 A8 B ssAR B 7 b 3R 25 1 1k
JHHERR— LA BRI RHT REM B, B0 EATR B AL S0 RFM BRI I . 1R 2 = E 1 H R R R
UERE AR FEAR A 2 DL SN R TN P AT e s b, G R BR U e /r FE AR AT REM ABUEAT T &, ff
ZAEREEATI IR AT R AT A RIS M. ERERERSE(2015) [6]WA R $RFREVR ZE4EE 2 P 4l 4y
HRPE AR, RS BR R, HEHTE 2 P IR B K Y A VR 84T I AR K e, /R T8 YKFM
BERL, mER(2017) [71HRHEERER LS R AT NI AL DUEIIR BT MRE ) K BR R, DATRIZIRN STk
A BRM, N T RSB BONE A, {3 SO 5 E B TRk T2 % 1Al oy ATRAEEE(2019) [8]5
T F A M ALV R, D048 A B M, IR P0Gt 8] T, KJ& 7 LRFAT AL,

AR, AFEZRBE) RFM BEBITESE R IR TR BRIE 0008 55 & AT WL 1 2% 7 il 43 Hh 45 31 3 FH 5
RIULRLF, XL TAF S KB AR CERH T ER I FREI R ADGE, LR RFM fRA7E
ff 5 I AT RN 43 O TR

SR SR 2 ) 1) 5 SR A 4 (0 AR B XA TR AT 20 SR 6 T R, 28 P SR, SO 4 4
RUREH AR CRE RN KRR R Z —[9]. BRI RTIHM 5 o i FHEAR, eR4yE
7 P 2 6] (AR A B 22 M) % P HEAT 20 20 . B T REM BRI 1143 LRl AN B8 S R 1% P 4l 43 7 vk CAE A
FEAT 2 P Ry AR 3 T MO 1) a3k T REM 8, Wei ££(2013) [10]454 SOM 5 K-means %
KR T EREHIZER, 1 Zhou 25(2020) [1171%) K-means Hi8ET T 80, IR H T oF E 5 B
fEMLRE )50 K FEF 7T . J6F LRFM B, Li 25(2011) [12]iz HZ R FE R K-means 2557214
WS VAT 0 2RI 7T, 5 Wei £5(2012) [13]iaH SOM RSB T FRHZ AR 100258 # . K-means
RREFAERDARAT I A 14] BRI IRIB[ 715547 & P 4 o rh A8 3 TR

Table 1. Application of customer segmentation based on RFM model and clustering technology

= 1. £TF RFM BRI BRI AR EZ @SR

e (&) AT Eilpagi-titl FTEIRE X HAR BRAZR
Upcnamy  PRISEMOng e RAOL e
Jo-Ting Wei %£(2012) EXpZ‘;;?:Z?;;SW“h LRFM L (&) 7K ) SOM * ﬂfﬁ T
Wei I T 45(2013) REM / SOM. K-means %K%/
Jian Zhou “(2020) EXPZ‘;;?S;?;SWM‘ RFM / Sparse K-means *2 EEM
KRBQOD  RBENEATESES  KEAY  AGIRtoey K e
V(R B A6 1) T AR )
B AE(2013) EEVR R ;E/gﬁﬂ%} " ;;j@?ﬁ fg{%;g K-means m%’%ﬁg%
W (2015) TR YKFM i;ﬁ;ﬁ;ggz& SOM 4
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RFM 5 RURHIE 4 A R0 FH T BEAR R 0 AT P AT N RRAE, (R 200 1 b2 P vl 2 R A % Ve o
FREESR], AR — LA TN, B T SRR AR K VA B A . TR E I S T S ) O
B AN, FEALM RFM W, 8 XWIEERRE R RERE P RIE—IRZ S, HERZHELT, H
TR 2O AR, TR R AE N REIE 0 S 28 0 0 B RV S BT il . BRIL A, R
TEAS [R] 1 B U3 HP A7 AR A — SO0 T W] 40 73 7% 1 LASSGE 25 7 Ok RAVE 4 SRS (M 9, (B 7E{g SR IRAT
Wb, WMREARESE. KTV &, KTES MR .

3. ETFERMENBEARRITIER 9 IREET
3.1. ¥ RFM EBSTEM R R

2B RFM B AL 1) R G FE)RHIE SR F5 T8 P I B 5 — IR S Gy vH B8 Jm — IR AE Sy sk [A] BE B WL 8= B
R EE, RS RN T BA 2 RHIEE, &P aes N TIHAEIR = A B/ & R8T AT s —
UCOH T, BT RNEFE S REUGE A BUGE SR, T R ok B Ui im . tk, ST Reie ik
IR R & P I E VAT N, RSO RFM BRI T R AF & R 3 T8, HEE P RfG N KiH%, %
RAZHCNEIE N 0 9 5 W g A H I~ 3 I ] [ % o A SORE B tH (1) REMD B2 25 7 3 2op i
FER)~ B HBABE(F) & PG 8(M)FI % I SR B2 K (D) E X R

Recency (R): 2 ORILIE, A0 R BRSO 1) n ORI P 5 WS i e H 2 18]
PG R, Rlt, 78 REMD BRI, GEfE R tHHE AR T

Recency (n) = %idate _diff (tenddate L ) M
i=1

Hoh, date _diff (tygaenty oo ) TP B B WLEEMILE S FL I 1, BBV 20 FUI S £, 2 IR DR
Bt NIRRT, m R SRR, 0 9 R B B LS R SRR Y S B (A
VR, ERT()F, Y%EREMRREDY 1K, Ba=10, R EAE REM U R — ol
B 5 AL GEIL o F O IR, BELEE, ASCRGHERY R TS bR L6 S T BUBUALEY R FbR. A0 [a) ]
K, RGN, B0 TR , DRI 2 TV ER U R B AT A

Frequency (F): % P MBI, 457 7E AU G201 P 1 5 0K BR7 s A LA B, B — TR 10 3K,
A S RE R 3 RS FASERE R R T B S I SR, I AT R
PR AAT B[ 13]. SRR, FORAK, %) ik .

Monetary (M): %/ B 28 430, 450N 2 (M B8, e T % 0 A\ f 5T -
B, O AR, MK, % L TR, %

Duration (D): 147/ FENVEEH 19 1 YOI 2 T4 FE S IR UL oMo B in), 2dibs S5 LB P 5ps
GV R S 1A . 0 4500 60 1 2 U 2 PR ORGS0 S BT SRR S0 IR I, D K,
TR, % RS T R R, D AR T

F
Duration (D) = l/F Zminu _diff (’,;end o ) 2)
i=1

SR, mini_diff (1, ot ) RSV € U BRI I (LAS 0 ) Ly B, BT
JIEERLESINER @ O SR IT AR R AN S5 SRS 8], F 940 .

T RFM B ) REMD B84, I\ 74845 D, T2 T BRI FANE 2 A br iR R, ABFIT
ISk brE P8R AE 9 REMD BERRFR{E, JFHR BT A BB SR br B A R SE AU . & 36 hn S nak
2 fR:
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Table 2. RFMD model indicators explanation
% 2. RFMD HRRUEIR K & X

7 X

R (Recency) BT, P n EBOI Y B S5 WS 55 Y12 TR F - 2 1) s R
F (Frequency) BH ORI, SR I P YE TR 0 R B
M (Monetary) FFUHRBER, TS Y R 2k A

D (Duration) B TR ], 25 TE RS A 5 DT B TR AR R A ) (LA 43 DAy g

3.2, BT REM IR 4 TN B B A BRI

FEE A RFM BB, BT O 2 A TR P 45 @ REHEOR, W% 7 (1077 53 27l
SR PRI AR R, TS P RHIE S 2 P TH S AR &R, AN A 80K B U 73 TiC 25 AN [F) 2001 2%
P M E R R

PP AR SPSS I —F IS 7%, & BIRCH E IR RISt . WD KK — BN
T2, Mk 3743 S HE U (BIC, Bayesian Information Ciriterion), ) F % ZLLAR B 55 45 AR ABLEE A i Xt
JRIGER BT RIS, MRRIRERREGE: B HrBONEE, FIH Schwarz #EN N HEESR Z RN S
KATEIE(15], HREBRAERRIEHE . XA N F 2R SR B AL B RAES A &, Bkt
ERNIRE, LM KRB BAREMIRE 1. SR 28 B Bt A 04k B E A0 A BE B R S RS,
()8R R R m[16].

K-means R 5 FLIMAR AT, HEARBAEREEREALE D ={x,x,,,x, | MRLEHLk,
BEALGE B A FEARNE AVIGESME I &, ARG EHREEARB AN E R IR, SR Sk i3 E
) B0 B PRI, FE TSRS T R AR &, E I A kA E B S BT IE A EAE E SO IE. B K-means
SEE I REFE RS C ={C,,Cy, -, G} T/ MET TR 2

k
E= ZI:ZXEC“

x—u,f 3

M

Lrfru, = ﬁqu X FERRC; (MBI B o B AR/ I 7% I R A AR UURE B R - K-means AR 1 900 50,

I EAAA R AT R A (5) -

K-means RRFIEFBE R G0, MR @) M, fis, PREMFEIELD9], (HHAER
BEGCRAEHE . B AN AR R .

BE X B — SRR BVEIIA L, DIAE SR H R B BOR R kAT & P Aoy i 7 16]. (Rt ARSCR
F K-means $ AR, AP ERIE R TR 45 H R 15 SRR 38— B BeR AP SR TR 2K, FIH BIC
HEND B AR AT SRS, W e BRI (k) BB M BOR FH K-means J77%,  DASE — W BORAS I S 3R 4L
{EN K-means HIVIAHEERFR 0 & PUAT K-means RFFLEUSIA T IER SR> FET PRI
K-means [T BCR R EE FEPIRUT

FBB: SRR SRS, B BIC #ENITHEIREURE R IR &

BB K-means 2K, 1) WEHREFRENLE R £ NMEIRMEAWILE TG 2) 3T R B v 54
PR S AFEAR B b MYIAE B0 1R EE B, JE4 70 B 28 SR B s i s 3) BT TH SRR AR (0 B0
4) HWOHT RO B A, EHFUOAA, MRS, KE L AK, BUES 2)H 3).

P BRI VEAE A AR AR IS BRI PR 7SO EE, RN 9R%R T K-means 52075 H 3 E
FKHEIA L
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4.1. BUBHER

XTI FE R I L AR B 90— R A E 3 L PREDUR T e S, ARSI I iR 46 5 4 2 %
AF RGP B E A CEEE, w7 2020 459 A 1 HZE 2020 4 11 H 30 HH#A] 52,122
2% I 38 JiskiE thid . TEALIAE], LR P RES—WikAEIEs), BAKE RFM #4 RFMD
ISR AR R AT 253 W3 T 123 S A 2 3 IR PSRBT 2 TR, B LARSCHERR T 250d 3418
AR 3 KR, RIG1FE] 50,672 2% 7 A B .

HTHE 2NN G RGN R EEEE, 7RSS Gl s R AR . R S oL, E
ELEHE 1 A & SRS AR IR 2, R 75 B0 R G B AR R AT TRAL 3, ELFE B R AR RN S (i
PRS0 A AR EE . HE A M. A — SR

X TRALBE J5 BB BEAT WG ER B A 73 HT, DA T AR S 3R B0 R, 7 b8 e 2 (R Ok R RS,
WHR T REHATE P RER ST B TR T UG RIS 08 — R N 3N 3 SR 15 LA T %
82, BB G AE S BN T PR A R BT H G — E R RS oL, AR 1 TR,
KRR, B EEIEEh R E ST T 20~23 SURIRUE 0~5 M. & % H oA T RS AUE
H, FB—3E RN FRICFEERA K Al nT DURYE 7 7 1R7 2% i 8] 2 A e T AH OGS 3l
BRORTEERTE. N pk 3855, INGIZIE 2R P25, MESISERIABIR AN, RN - BRI

i
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Figure 1. Consumption frequency binning statistics distribution chart by time period (left) and week date (right)

B 1. HBSURE BR(D)FEH HB(&) S HEST S HE

BB PR ORARE L R0, ASE. BEEHE. A KERB X 6F, A5
G R S P SR B2 S BRI AR, S5 2 BT B 208) B,
FEGETFIIIPY, £ 5 R P I RUEOE R TSRS R, ORI BOR . A J R B %
TP BT 15 200, I BOHOR B 3R P RS R KR
B, ESRES R RIECD . R, (R SRR ORI P RS B R
KR, 205 SIS A SR B X R2 7 M R S WUATRFSEI KA b . fI AT L,
AR AP 8 B 5 55 AR B KL AR, MR PN B S A
RESLE R S
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Figure 2. Distribution: consumption frequency (left) and transaction amount and duration (right) of different card types

2. NEFREEGHBIR ()RR ZHMFENK G D HRITE

4.2. BREKAZRER S FERESER O

4.2.1. Bi# RFM EEEFR BRI

TENBE P RIS, NEA% T REMD BB RHE . MRS 3.1 1 sk 5 i) RFMD A58 &%
FRARIE ORI T 20, R AA B AR P R IS R AR B . A ST LARE AR EIHE SR U AL H A 2020 4F 11
H 30 BYE N B SRR REE S 4 H I, S fabn Bk 507 08

R NBGE 3 YO PRI IRIEE 2020 4F 11 H 30 HO-FRIBEREL #hr: K

F AR FAE 2020 4 9 A~11 HBFRIB I BT o k8, e I

M % FAE 2020 42 9 H~11 H IR BN B R S &8 54, A Jo;

D W& PR UCE TR, 5 R RHE R KA SR F A5, D= BIMEAR
THH PR KA PR BL R, RIS, AL A

R FANER G, FES I EAN AR EEE 210, BdEEE % 3 frs.

Table 3. The data range of the RFMD indicator
3 3. REMD $Eir8URESE R

J& R F M D
I ON] 89 111 273,400 786
R/ME 0 3 0 14.67
FHE 30.71 7.46 423.65 123.13

DNy G J 1 2 18] R RUBE 22 50 SRS W 4 RIS, ARSI, A SCRA “ i K/ IMnHERL” T53
Xt REMD #ER ) AN AR B 2t AT An AL, A5 AR B A WU 20, 112 18], i T R BOKAR R ) i
A FRVE Bl IR A ERRER, ROBR/NERSF, BT LR R B4R 1R BEATURE, AR R AL B S5 RN 4 PR

Table 4. RFMD model data example
% 4. REMD R AR E R R 5]

Card_ID /R F M D

01 0.0090 0.0556 0.0008 0.0975
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02 0.0070 0.0000 0.0003 0.1016
03 0.0110 0.0370 0.0006 0.1080
04 0.0109 0.0278 0.0008 0.2275
05 0.0082 0.0093 0.0003 0.0815
06 0.0169 0.0556 0.0016 0.1664
07 0.0400 0.0463 0.0004 0.0709
08 0.0175 0.0093 0.0003 0.1369
09 0.0149 0.0093 0.0007 0.1631
10 0.0068 0.0000 0.0002 0.1504

AT FE I ECHE R IR T H S L H R A S il sk, Bl s nl g, IASSCAE T3 RFMD AR AR 4k
Pt B A I SEBn e P s, AR S R A X 73, R BT I L AR B AN A A (A A A5 E )

4.2.2. ETRESIHEFRSAER

1) REBELI T

AR SO FH R R 1) 20 SRR B AR AL J5 ) REMID B H8 br B4 3047 S 2K 70, 15 5B7E SPSS
Modeler AT “ R BRK" (M RBMFE —, T REMD S 4br Sz &, gl Eikss K
AN, RERERREH k=2, MRERMD ERRENEEEELOERT 1, BRI,
RIS BORELT . 2 k=3 I, KRN BHGENEE KT 0.8, FNFIH] The Elbow Method
FHIEAG AR WA 3 fros, $5RE 2 M3 (AL ERYIE . B, 254G AL sebrze o g E i i se
B ARSUREHE k=3, BURZ R0 3 0], 2Rl 1. 2. 3 Fox.

400
3501
3001

w

4250
2001
1501

100+

T T T T T

2 4 6 8 10
k

Figure 3. The change trend graph of the number of clusters (k)
and the error variance within clusters (SSE)

& 3. #H (S5 KRR ZE(SSE)MIEE (Lia

Table 5. ANOVA table
% 5. ANOVA &

i H HZ i H F wEE

R 12.767 2 0.001 50669 11090.163 0.000
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Continued
F 71.542 2 0.001 50669 80497.479 0.000
0.119 2 0.000 50669 911.862 0.000
D 0.657 2 0.002 50669 264.637 0.000

TS ESNT RS, BEMEERN 0.000, HNTFEZEEKT, Bl p<a=0.05, WHG - ANEEER
JERRBIN 3 AN EAMFAAE R E 2R BARBINME P HEWE 6 B, AR SEC08 50,672,
AEFR.BER, AR, 2R BEATR. BERNEF SE5 508 151, 57, 476, 38,213, 494,
11,281, 3 DMEAEIZ T SBEEHN 38,962. 10,307, 1403, Z3HIXTNARZE 1. 2. 3. Hdfe 3 35
BRHANBERZ R 2R RER, &4 %% BB 73% 85%FH1 68%; HIRABZHE <%/
B, H2 I ZSNE R 25%. 12%F 27%; HARRISBE FHTE &K T BB AT S E 4l
21N 2% 3% 5%.

Table 6. Number of customers in each cluster

*o. BMBRETHNEFHE

L5 A¥FE  BRF B F sRF HEARE BEF &P HEEEH
Ex % EBErP%C BPK EPH E- 9ok ¢ E-9ak ¢ B s
1 147 51 224 28,488 417 9635 38,962 39.8%
2 4 6 201 8769 63 1264 10,307 36.0%
3 0 0 51 956 14 382 1403 24.2%
Bt 151 57 476 38,213 494 11,281 50,672 100%
R

F D
-9
'
H - /
\ ] / ’
\ N H o S
- S ! o~ d
. S L - =@ clusterl
S— ' e =@ cluster2
i =@ cluster3
'
M

Figure 4. Customer characteristics analysis

B 4. BRYFHED
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2) B E ST

FRAE R AT RHE S AT ] 4 (BB EDFs, BT ERERE R %8 T UR, B 1/R B (RP
RBR/DEEE, WP 1R /R JEBMER /DR &K), 2/ # 3 1 /R, F. M El&RK, DEHEUN: %
FRE2 B RKH) D et . MR E s A5 06, 8 LR R S Fa bR K, YR —
ANEFFMRFAE. B, 28 3 R RKMN UR (/NI R). Fu M BRI/ D B, ATLLSE R, F.
M R& B3 PR SAE. R 2T, DM F BN EEME T, E& H 1P EEE D B,
Hopth =& AR /N

7 R T BN REMD J& M -7 B {E A REMD 734, DL S5 & 42 8F7% /7 ) REMD 41 .
FEE R SR — %) REMD 230, A% 7 Ha Ml Park (1998) /) J772:. fEZ 7924, W27 1 R,
F. M 8¢ D H K THrA & BRZIebn 80 M S P IME, W dabs ln) Bk 5 (D& R, B LA T #
KFFF(HRIR.

Table 7. Two-stage clustering results based on RFMD
7. T RFMD WIEM R L AR

R RN FH R FHIF FHIM FH D RFMD 434
P 38,962 35.75 481 219.25 121.24 R1F| M| D}
T2 10,307 14.80 13.82 750.67 130.86 R| F1 M1 D1
T3 1403 7.62 33.86 3697.30 118.76 R| F1 M1 D}
SERMH 30.71 7.45 423.65 123.13

WRAE FIRKFE BT B R BOR, AR B B R R R IURRAE . N T AR T REM AL (1%
Y5345 5, Marcus (1998)4 H 175 T4 (F) F1 5% i (M) AZ & 1 % P B AR FE, TR 1 B2 P (FIMT)
R (FIMD) AHE /7 (FIM) R EE 2 P (ETM ) UK % 77 87 o G Re 3 2 RFEE K (D)W REM
BORL, IR LARTR B NI, AR SOR A E 1% P SRR SR =A% 7 800 ARMIMER . — &
R BEMERS, Wk 8 Fink.

Table 8. Name and overview of each customer cluster
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