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Abstract

As a new pattern of value creation, value co-creation has become one of the hot topics in the do-
mestic and foreign academic circles in recent years, many researchers have been carrying on it
from many perspectives. From the existing research literature, however, the concept of value
co-creation is still vague, the research content is complex and the definition is not clear, its ante-
cedents, consequences and formation mechanisms have not yet formed a general consensus. Based
on the literature review, the connotation of value co-creation is explained first, and its status and
function from three types of dominant logic are combed. Second, three types of research para-
digms on value co-creation are analysed comparatively, and the formation mechanisms of value
co-creation is presented. Finally, we propose the directions for future research by summarizing
the shortcomings of the current research.
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PEFLAEN—FFH N EAEER, EERCEAENISIEZRFFARRRZ — RBEENEE
B HESLRIATHE ST . (EMBAEBT L SCIRRE, MMEICQIRRERE BN, BITA AR,
Al BWER. PESRULE BRI MR R EIGR . A CESCRRE M £, &S HEdt
AR AREEAT R, MEME LRI =R R B AL AR AL YO B SL IR =R e i
ATHE T, R B R MAMEIC RN R AN 8RR, VB BT A R REA X RRBT L AT R
H,

KA
HrEseal, RETEE, REETEE, BELIEE, BRI

1. 53|

g M EER Ty, e EREE, B N2 A0 o E S, A it e
HANEME, BRSO RE AR E L] (EREH T SRS BR AR SEABE FURIR AN, FEATRIL, 545t
HIME RSB IR I A E 2T G RPR GOl EISAERT T, BEMERES S ML Es, Skt
QUHHE, T E B B e VPR BORISC RS N, AR Bl R rh Qs E[2]. M AE BB BRI R T4
A 5 Z 18] VAR &, A dh AT IR 55 IR OG (5 B RE G SEMEHE . B L s s, IRl e k&
BEAT (5 B R AL 3 . BeAh, (8 B BRI KR b 5B & AE GiE 1460, AL A 5 Hefi
T, i EL U 2 18] A] UABEAT 5 B B Y EL ) 5 A, AT TR B b 5 R R A M) 2 AH G 2 (]
MBI AA R3] ERAMARST, AFETEERIEEZSSMEEIL R E ™ A REOR . Ak S5
PR AIR e, TR AR, AEBUR RS BT 2R AR S ARSI B (E Bl
G A EE MO, AL SBENESEE. 2EaK%, KRGIENE. rEeEERNEL
FECT A EANE T AR IR0l 5 B A AR, AR A Al BB B IR DT B I
B e “ SPEILRQEHME” FA. (FN MM ENER, ek (value co-creation)
CL 28 By Al A s B AN 3G A% 0 i 0 ) AT B [4]

H 2004 FFH2H =4, M EILEIXS LA E BB S T SR AT AR AU A T R by,
T ABOR B 52 B 2 AR 5 B A A A RIES] . 2RI, [ P AMEE X B B AR QBT AT A7 A — 5 1K R BR 1K
MIVE SRR, HHEILBIRIRES . AIRIE LU, BETC AR, FHE A, TR, iR EUATBR
WU G ARAT B A A o AR SCAE SCHRAR B A2t E, B S X U E 3L G A IR BEAT I RS, AEEE OB SLGI7E
MBI b A AR A s FRUON R E L 6 5 =R TS AT LU AT, R FEAN R G (A 7 4
S A2 AT B AU AR X7 (Aalb MBI ) CE AR (B L 1) v 0l 3 s A A At i, e bR (i 3
QUL FRAE S HTELA B TEAS A2 (A L ARRAH I T AT 2

2. HESHNELS
2.1. frESHESIE
O — BN E RO ERT6], MBS SR R T TR S HE S R, R A2
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R, IR

ERRAH R, SR, EERAI, M E (value) &t —ANRExE & IR FIMES[7] [8], A 2FH i “ ik
-HIEE” BRI EMMER S S WRIMER N AME. WELEENR., BUAR, AR T AR
WESHM6] [9], A EH RS H—AN ST IME RN S, MATI8 5 AR f EEAEME SO “ R ai
53R BB [10]. LA, B8 22 1228 IR B4R I0: 1) A FEAEAN (B AR AE e — Rl kA8 R GL A AF[11]
[12], J&—Rh A {E (experiential value) [13] [14]. AN EERE, VBRI EZBLSLIM 5k 55
RIS, RTE R AN B A FE AL - SEBL, DR B O3 A% M Bl 838 A ) SE B TT

it B3t (value creation) st 2 47 e B 25 ik it (R R [15], A2 7 2 4 8 7 T JR it Eb DA B8 4 ) i 7
[16] [17], M EBE AN RESHE R AW = B, R Hasstm &5 Rl a6 [18]. BTN ERIETE 445
T 3% 5 S v 3 T ER R B B B2 1) A €[ 19], A AR 0V R 2 i B R B, B R 2 5 k=
a IR SS HIEA  Werh s AEPE RIS S S AN AT, SRR GE A N A

2.2. HMEE

e 3B (value co-creation) A —Fp A B AN BIER S, IR &2 FAR RN A SGE . B2
FrE B WA Z TR T, B SR E L B Fis & AR TE Al 55 7% T8z L 3 i 2 v ) A AN ) 2 1)
[2]; T~ X ESL A ERE IR S5 AV AE = EUR S T AP AN S E G SR M S 5 G
YE[20], %5 k3L AENE .

TEARHMR, “OlE” R REMEFF R EE R IRAT R, (HRSEh b, B AME 3R T
BEAE —FIERORMAT N, EDBUEA N FFER R 2 QG ME, M REN SR B RSN, JF
BIHAREA PPN — = B — R IR S B Dk 2 /D E, 1 R S EUIR S5 5 A TR SR
SR SS IVCECRE RS, s sk i S K [21], AT Doorn 25\ K, M LBk 2 % 5 Al i i 3 A SR
IR, BRI A AT, EMEAGE IR ST HE 56, ik, &R, MEstaiRtnrel
A BERMAT N, WA LUETEIRMAT N[22]. WrELOIREERE BN EIEIE & S 5% “hERE
HFEMILE)” , WEREBEENRIRIE &S 5 M eEMER N ER R R SR [16]. 2RSS E
51 % (service dominant logic) [23]/152Ma , AT SEUERT 7t K 22 AT SUOME L GIE AR Fixs R [24] [25].

3. MEHE: =MiBiEhRYHEH
3.1 FmESEE

77 i 32 48 (goods-dominant logic) X i T Tk s sz F, 1) @ttt FE B BEA L= mhr, i
TS FE R 5, AT R R A PR R A T e T RV R R ASRYE, Tk R ST
oy LB ZIRANG[26]. £ FEFEET, A EEAMERME OGS, BE5S5MREE EiE
PrE B, HARAE I S OIS SR T U B B3 F A, S il B 45 16 52 # # H (value-in-exchange)
Fe A E T ORTE IR O R T P RIS, RIS 1) B ARE A, W 9l g e ik
RELE QTR 7 AR, FRAETH S RE VAR R “ B0k i [23]. [RIth, W P R E R B2
o, WHBREN EANE R Ab o FEA =3 BMENE N R, MRS BT & A = i,
FEMAE = A RS b, AR B3 DLSE B e — i A%, A= 5T SR AR A i 7R, 2R
FEE SR E RS, E R RET A3 T

3.2. REFEHZE

B T 2 SEER R RS T FLRIR N, 2B ATRIL, 7 dh B R IFA B/ & LRI, U
R AL R AN RS AT, Wi HaiiER B R, MR i &, foRERE 2 R, 154
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: =N
RIE,

HHA A

(7= i S OO LU R IR D AR AR Ak, — Pl REIEE B AR S B S ()87 AR 2 AR

Vargo I Lusch [23] RGua 45 T BB EE IR I R B AN fE, I35 T BEIa AR 35 R R % 0 55 S 318 0
iR TR S5 35 5% 4 (service-dominant logic), X XTEATHHEN AN R SR E A KTE. )
%3 SR BRI R E RN EMSLEQLER, I ERHNE TR (operant resources) (W1 1iH . g, L5
TR B IR E A GG R R Joe R, AR GE IR e SR A IR SR o TV 20 = R A1
PORIIINAE #, g = LR A =2, AR O R IR MME GG R, A
YU 3 5 R 5 R % B U ol S A 3L R B3 [27] . RS SIS IRSSE l 50 T5 o IR A
AV B AT T R 25 R, AN R A R E R B, T A AL R BB [2] .
I8, KT B, RN ERBRIFEREG, TEAFHR, SVl E, REES
BN AN E SO F FAL SR RLE R, Xl Y (0 0 O3 5 T A Sy U 5 Ak ) BB
SOMMEE 7 00 LR BUHE G S IR F AR P R A 2 5T I k. FEMESL AR
i, BiEfEEd 2y, UHERNTXS ST ES) . SEMZ S, BHNMERPALF, HLlk
Wt S E HHEE 28]

A EMERILFEANGEE 7 RS EFEHN N O, RS EFEEBAAIN, Rk &
1 E B TR OGS R R RN PO R, RSB RIRASKIE, SR T X G 3R 5t
J5i(operand resources) (W41~ HIATIRSEFAILGTIR), KM= AR otii. RIS £ F2H,
R R B SR 2, AR A SRR, BiRe. SRS/ ANEIESRE, XRmEILEr—
ANFHBERTHE . EEIERMEILGI S, HRFRE~HRENLR, BB T A MEtiEk R,
HBRFEWSN S SR ERS EFEET, MEILEIN IR R AT P . 2 Bk S 2,
S PR B IS R B/ FIR S T S I B/ RS SRR B R B R [29]

33 MEEXHEHE

EHBSH N E SRR MRS R REEY, MERATARAKRIEN. EERIRN, FHE
TIRIMERINERZ AL, FEABO A LAt .

UG RSS2 S8 M om i I 55 S & A % AR 56 [15], {H2 Strandvik 250N, ERS £ S%H TR
ZAREINE TR FEELAR S AN A oy 55 ARG 7~ L AE = SIME S FR[21] . misehs b, RS
F @RI R EME LG SRR R IE e AR, AN BRI TR T S A AR AR
P57 [23]0 AHZIXFPLAENR . BERE A I0 AR R NE TR 5 A AR TE IR F 1, B AT B v e
EESLAI T, FTUE e bR, AU E B vee, T B E st e R B 4% 14]
[30] [31], BRI ST A R IR Wi 2 5 3 b i 350, T2 Al %% 712 5 B (1 AR 15
Zo MAEMAE SO FE A R G E R, A2 8 0] R AR P N2 ) CL PR = it R IR 45 B & >R
12, T LA A IR R FH I 8 7= 5 R R 45 B8 T4 [16]. Heinonen Z5[3111A K, MRS 3 T2 H A IH & 4
Mo E T HE R, BRI IRSS & S R S R 32 5338 %5 (customer-dominant logic), % JG7E S
Al AR I FR A ) A AR TR S, TR R BT RO E

IS Ff1 5 SR A T A AL QA REXT L iR FRFILEE — A RS0 FEWIOR . B% 3 S22 IAN,
BB = A TR 1) H R AR TS S, BB A LA R A= S BRI 55 45 & B 5 R R A A R R
RE, E I H R AR SRV B s A, PR 3R A 0 O AR A2 2R VE 0 (value-in-life) B 1 B AN (A
(value-in-context) . £MVANF DU $2 ™= S AR SN H AR T W), 12 DA afr A = i BUIR 518 2 H &
M E BN EFR SR A= RS S 0 AUR IR BT TS S . TP SE B . T PR R 2 5
Gummesson Fi1 Mele [32] & Hi (2L H 0 (14 M A HE SR /N A G, At AT BN L B I B AN I FE 40 S BB R
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RIREGAPIBG W MEILE PREEAT T IEsE, IF R S R A E A et i (value-in-exchange)
AR 55 2= 22 AR 5 4 FH 1 (value-in-use) AR AN BETR i T E LRI A IR FEREAT RGUBSAIAG A, fll]
M2 2 T 7 15 45 4 (value-in-context) IR, DA A IS4 AT LR o 05 FH A4 (2 3 e ) A A2 e
(CE7=3 1), ATUASE AN R A N EILAU R AR, s 1 s

4. MESLB: FERALE

MRHE A EHIR[33], MU 2 18] A VIR T8 e ) 07 SRR i 75 22, T AR SC 3R R Al s & 1F
AR RESRICF I CARIFH o MV ARTB R AR T 32 WAL 22 5 4 rh # TG VE 28 1) D9 B A (B BIT 5 1R 438 B RUR 2% A8
DR AZAE AR IR FLARAT R R o 9 38 22 IR (0 AH AR AT O R A2 I S ] 1 ik o L [ 43 N SR IRCR B I 118,
SENEIL OIS AR B — i B AT G AN B I R [34] o ik 5 I S T A1 % E TR A
EIMHNE ORI R, @ B FIAER B R EAS e, 768 H OIS M 16 [R5 7 Gl A .
BRT 1T 43 AT A B S O — M 2 T Ak S5 & PR AN JZ THT, S FLG (A (8 3 B 4T85 i b R0 P A 44 [ 2]
H T A 5 B AR AN B 3L A FE A 1 A B AR IR E Qs A B B A4, BT DUA 384 K k5 & 7E
W EILEIA FIBY B AT I 1, K IX — 15 BRI 2 AN s, DA s 2 (2 7= Al A0 v 2l 4008s) 43 BT ¢ {1 3
fJ[1]. {H4Z Gronroos [35], Grénroos F1 Voima [2]3\ R, WMEILE) R K ATE FAX07 B B3 rIE T,
BIP35 1A XA, BT LA T IR A3 BT A0 B 3 60 ) PR, AR STORE AN = AN A BE SR 23 BT 0 A 60 7 K AR LA

4.1, EFESUBANE LA

TR, SRS S 5 B G B Al B SRR A . BeTEL B RIS E A
EREs R, ERmEmIMECIEMRE ). BONIIA, BE T#RE SR, HRSR & IIEREE T,
R 2 582 T B AT ARGES, REE B BIE . IR, A LR T, e
W FEF R, AL A )i SR IAME36] . ke E LA 72 oy 5L 1 & A A H AR (i
P ST UR AR [25] . 2RI R AT A R G R [29] 389 98 553 9 1 0% AR DL KSR v AL B3 RE T [371 A0 5
A% 58S 1[38]55), AG A0 B S B B T RIS MBI — J5 3R A5 I TC T BRI A i E 813G R 4t
MR A U E YRR IR M AME TR, BEBUERAMECIE K TR, 85 W% 1% s 5 a6 1F k5
BB BN 1 FroR) . XEPTE “OME” . IFIERIEE S ERBERNE, By O A AR

Table 1. Connotations of value co-creation under three dominant logics

1 ZMIZEESTHMMELEIRE

9 e B W% S B S
N AU DL VU N I

BV DI A DU RN, A S U
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sl ol Sl 5B Bk
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RIE, WM

A REME A ok [23] [28], LGB FMEXS T2 Sk 15 2 — Fhig /£ 40 {E (potential value), HA 4IiXFp
E BN BB ARG SRR o, TELEAE A AR NI SEAN 8 (real value), MUl ik 3 F oy 24 B2 5 i (8 B i
[2].

4.2. X GUEHI M E LA

A& XA AMEIL G, R b S I E A LA RN, B S A e S LA, ¥
i RAB BB BRI SS lk, $RIVRR, (A4S 5k MRS (et WA, A stk id(nlsl 2 pr
7)o Gronroos [391iAN, WM EILENA AL A T LARIRE 2 55 e A {7 A e R A L322 500 ot A L 601 05
fImt . fERAIRS SR, MBI Bt A AR R R M E I I A2 [30],
WA %2 53805 e MR EE S h i, X g4 e R BB AT e, B S Al EE
2y, EIEERIE BANEINS . Z5RHEET N, VIS R sR R AR A0 dh/ iRk, BB
IEFA NI . XA IR, Al 3 TR EE A O, FOVENMER S iU ™ 4 E
fih[40], 53 TREZEMN SRR RN, B Bis &R E SR ES R ZEH R TR, FEK
HERG 5 5 ELHOR R AL S IR S5 R E B ), 53 IR S5 350 RE S VA TE RE 0 th 2 RE MR B2 X7 /IR 55 B
IR o Aill 55 B B R SRR A0 (E L 6 A 22 50 Ao mi R 2R [41], A lbd i PRAR U (V8 9t S
RO 25 B 5l 1 R B BRI 7 AU S R S E R B

4.3. iHBRSUERMELE

TH ST 8 B3 A AN, VR ARG BOR IR R MM E S R LN E. 5
SCATU A AR IR AN TR, 3 3% U B AR B B S A LA HVE R, RS BB R A R R
FEMEIQ ARG T, BV RIEESE, RIEE CRUMEIK, B L3R At SR> b 28Uk 55)
55 S HAR R BRI R SRS R 4, R H R AR SR O B CANE A 42]. WA 3 PR, EIE
BARRBZEAE B, B B2 A B, BB S HATRMEE ST, KAl A SRR BT S 4k B 1)
WIREE S, SR LA NI S I BTG, RS — A e M E AR R [12] . Athn L4552 — M ik
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Figure 1. Value co-creation formation mechanism in production field
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Figure 2. Value co-creation formation mechanism in crossing field
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Figure 3. Value co-creation formation mechanism in consuming field

El 3. IHERSUE N E A L EAH

%o, ABATI, BRI RIREME, RA B R ERmE &, W% A RS A i 4k
Ko FERXAERES, Ak SR EA N IFAEEBERDS), WA ARy o aliE i, X
b B PT DA 2 LA R AN AR, AT AR SRR o 0, U R A A Al 1 75 SR 253 4l
77 it B2 A AN P O 2K DA A AN PR B 5K, I RN B RO A (e A B AR L [43] -

T S U R B (0 A B I A th W] e S AL ST 2 I B RN, TR B A AT It — PP A PEAT
Ny AT SEAT A T SEAAR IR A R 7Kt £ 52 B FLAd B (5 Ma [35] . B A\ R IR S5 (1 82
BURRZ 22 BB B Bl C HIsEnT, MA1LLE SRIFIHREE KIS A SRAH B, Rad sk, i
= A LLE A BE S 2B i B BB C ARKMIE S AR (S W1 3). B £E 2 A BliE
AR AR . B AT DL B A A 2 R B G IS A, 2 AR R BRI,
40 B 258 B N R I RRDE A R B IR AE B AR SRR 55 (AR08 U [44] , I A FRUIAE AR R O 1436
T R L R T O P R B A

BUSERIE DL, =M EIL QIR FUVE s (B I BT AR K AR, AR B, AR A (AL 1) U8 50
S AU, AT MG R TG Fikb05, BIEIE BE%S 5 24l &K
Ky werHRA R, B AR RS, SSEHMESRE, B ] LS 2 5 A i R A, X
MR TE 1A XU E I QIR & o IREIIE 328, Al m] DL 5 U2 2 [ FR) 5 PR SE fift 5t o5 2
(07 2R UK, SRAHIERE B AARSS, ARE W E SARRIEB WS 5 M EIL e, T
A RE5% 155 BB (A4 5 [31] o ANt Ainlk 75 BE4H 25 AR, RO AT I AN B A T
ARG S ARMLATH, T AR 2 45 35 e (L

FERANMEILEI RS, B AR PR B (), R IR AL R IREAT S, N2
SE LTS fh IR SS IR AP SRR 3RS, B dh R, W MR TR R, R R I g L
W S5 AL B LRI, A AR AT SRR B . ARG, PP RS, SRR A B - (k) B - fRiE
- OB B - kB E (S LA 4).

5. BRERE

ARSCAE TR L B A6 A F, 23 T30 A 408 ¥ 2l TUSARN A2 XA T A (B L B R A AE LR, Atk
AR AL =AU 73 B A R A, BB S SER0ANIR, Al 5 0% ) F E 0 BT A% 1A 1 FH thAE A2
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Figure 4. Value co-creation formation mechanisms
4. MBI L EHH

s (HIZ =AU TR BOA TR 5B B0 W] DA A AL RS B 7 il IR 55 75 SRR (R AR 56 75 SR 185 it
PP 2 5 A RIBT A BEHE AT, R Al o 1 SR I it R i VR R G 30 A T DS e 2 ¥ 2 AR,
i Bh I B AR A E

FEUHEIBIRGE . AR ERRILFEZ E5M B EROME ™ A RIUR . b 5 AL bR P 1S
ySIR VAN A IR D N S o 69 1 7 7 NG VAN L R e e B N )=k =R b e v il K 2
PO, WA SRR LA SEaR, HEREENE.

MR SCHRAIATER, A SO AY A EAS N B B R R

s AN SR AE B AR ST G, T AR S5 A RS S RE N AR . by Mt
LR, AT B AT R SR e . SG i SR (W LB, 4EY Ak S B 2 AR
A BAUE BEAR ML 5B K S F QUG 2, Al 55 0% 2 8] BEAT 5 EL S (1) L) 57038, 6l
G Al 5 B e FLAR R 23 A 9 2 18 O HHE L BIR R [3]

T BN R E AR A IR IR . BEE VR A AT AL, U BE T RO Ak TE S BE T
BRI RN — MR IR BT IE 2 BRI 2 3T, W% 2 5 3[R B3 (8 15 AR R 1 58 4,
o i 5] S ANE BB 2 5 A IL B RRERR R e ol R R SE 4 3. I I E AN RO Ak A JE
i BMARNS SEE, RAEBERMEZ 5XHMATE SA A4 22 550, RIS T A 2
wZh5,

ASCEIR RGBS A RIS . PR LUSIR LR AT TR, (Bl T E e R N EE R
ZRIIAIR, B IR 1) AT R ER A T :

s RTUWERILCINMEN TS, RELEIN, BUAEILQIME T R IR, dlkedta]
BB NZ AR IR IR, R XA REA M T SOME RS F i , A I eI E[38] . (HAE L Prrh,
AAA] S8V B 0 AR A A SR AR T, e TR S TP R BB 20 AT A, X ) 18
WHETL, RSB AR R Z .



A, A

55 B AR SRR IR 55 R SRR PR AR IR 75 SR A AKEh T, RS 5 kBt AR SRR,
ARG ME. MERLTTER, BRSO SN SR PRSI E, AR gt
FROCERBUEE, RSN ERABE DR §EFACKIOME. X B IER N ERRI N E, A
HOHE, SR SR T, it ER. MO,

= ASTRIR MU A EESR I T AR G AL BB SRR, (ER SERR I, AEBUA W T STk
XHESE B AR AT AR R SRR TR M BB A b, SRE RN B SHIETERT 7T
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