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Abstract

This paper is to reveal the law of perceived trust and purchase intention of users affected by rec-
ommendation interpretation in personalized recommendation system. According to the different

SCES|F: FHI, PR ST A AR AR P SRR ]. R R 45 PRIE, 2023, 12(1): 9-20.
DOI: 10.12677/ecl.2023.121002


https://www.hanspub.org/journal/ecl
https://doi.org/10.12677/ecl.2023.121002
https://doi.org/10.12677/ecl.2023.121002
https://www.hanspub.org/

KA, PR

sources of recommendation, the recommendation interpretation is divided into self-based and
other-based recommendation interpretation. Based on the SOR model, a model with or without
recommendation interpretation on purchase intention is constructed. The empirical study was con-
ducted on perceived trust and purchase intention with or without recommendation explanation
based on subjective survey data. The results show that compared with no recommendation expla-
nation, recommendation explanation has a significant positive impact on perceived trust and pur-
chase intention. Compared with self-based recommendation interpretation, others-based recom-
mendation interpretation produces higher perceived trust and purchase intention. In this model,
perceived trust has a full mediating effect between with or without recommendation explanation
and purchase intention, indicating that recommendation interpretation can significantly improve
user trust, and enhance the user’s purchase intention.
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B TR 55 I DR A FR A 451 5 R BRI 7 i AR 55 AR 2 o AR o [ R 55 A A Y
(2022 F—F L E MK FETIDAREIRE) B, FEMEFEFGIEMHSRILT] 2342.7 5, iHih
i SR FIRFAIR 2, B2 IO 3™ J& 1T 938 X LU A3 8] o T 98 A 1 MR HERE R ST P 91 25 1 it K09 DL A
6 B HERA R HE R A5 B WAL, $RTHH P K5

AR R N N HERE R G S R R “MR” A VA Ia e . A RN AR HES
HEBO AR B B O B A A B SR B, N R HERE S5 RS AR, St RO 1R SE BRI
i R H o HERE R A PEALAR SR ORIEAT P Al — iR ARGEAR AR B 5 3R R G2 A A TLAR
NHEBRA SRR, W “TSE TR SR IR K T s S RORARYE AR B S HERE R Sl 1Y
TR EORBATHERE, Q0 “ FOURIFESE, DDA ARG W SR SRR 7 5 AATIRE B AR R IR A5 B+ UK
HRT, 2238 X PIRRE S OR IR A B AR A B2 15 2 SRS T 9 IO R AN R BN, DR R I SRR 1
SN 22 AR DT 7

2. XRkGFir S5 RigRE
2.1, HEF RIS

HEFEMER R SO B A A, WHEFER SRR L SRS B At e AL ) {2 32F
ITULIIARRE ) — Rh O [0 HEREMRREAEONHER: RGL 8000, BEMR “RE&E” BTSSR, 1
SEBRATE o NATTHRAE B 2R N R A B R (1 mT REARAIS, T HE T AR K HE T R GE R Ia AT I B o 2
AR FIIE AR S S BRI, DAL v F 7 45 A2 7 PR D A

HEFEMRRAEAE 515 EORIRE VIR 2%, thai2 Uifs BORIE 2R HE A7 iR . Senecal 15 Nantel AR 4515 &
KRB IR EAE BAR TS TN NE BRI, SR 1 ISR RIER 20 2K[2], 1) DMEEIA AR
BAEE: 2) AN ANEERMERERG R 3) MELRFEDNAKRIEEE: 4) IEDANEBIEDN ARV,
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HEFE R BN (. AR EAGHETE ), RSB e I 228 DI I (< ARARE R B )
Bah ) [3], PABESZW S BOIA S ORI [4]. Kunkel 25 A (2019)5% FH SIZAIE 530 98 17 7 ok R A5 B ok
JRCL R e F I R pE AL T WA T R MR GE H  2 57, WS RRRR R R, RN
AR S B3 1E MBS AT [5] . 2516 FIPMEE(2019)8 i 155 5t SEIGHR 2 1 ) P 7E 44 H 3h 3RS T x4
TERGU T B T R B M R B R i 4]

ARSCAEAN AR RGOSR EIF BOEFT, M T 58— R R 85 =Rk IR, RI3ET 1 A0S B IR
FNEET BT AT AR A5 2R, R SRR A5 R IR HE TR AR RE 23 v B T FR IR R R T4
NHIHERERRRE, RO A A R P B AR E 5

2.2. BAEERNEAMR

AR T H R Z 0, IRER — NG — e Lo SRS AN — N AT R 2
TEARE) H X B A R —Fh I 2E[6]. Mayer 25 A (1995)#4 7 2N ERIWFE, R TEEHEL, KiEiE
R N=ANREN TS N &, RITRE J1(ability) . 1~ %&(benevolence). IF E(integrity) [7]. 7EHEFAARE A 5
', Wang £ Benbasat (2007)¥-{E AT SN XHEFEARER M RE 7 (CRBRIEE A L. RRIE SR
MHER AR B B BHATIIRE ST Bt S R B L LRGSR AP YRR O F IR
F PR 2 A BBV SR &R HE A A RS o7 P 0l 42 52 00— A D) (ol S AR < U ) R B 23 [8]
ASCHIERHEA MY SR MGEMEES, AR, CEMIEEES.

L LRTR, ARSORERENE AR &AL 9 o # M R RE /1 SRR E BB

2.3. SOR 1&&!

SOR #% (Stimulate-Organic-Response) B ##(S) - HLA&(O) - N (R)FIE, Hd S KIRFENS 5] FLAMA
MRS AR R, O FoR MR QIR ANTEAL, R FRORAMARMI R NAT N[9]. SOR LAY A BER S5
S A A RIZ AN DAk DA SO BRAR A, HETREMA M AT, WSRGNERIE 2. SOR REZUA iz N H
T-H P W& AT N5, B ERE 5 RSO T P8 (5 AE[10]. W= [1L]. JEAIME S [12]
24. BRSRIE

ARLHET SOR ALK AN RIB(S) & XOAHEREARRERAL, R 1 it — D AU HERE MR XS F P I AE AT 1
SPER, BEICHEE MRS L, R, B EN MR, RS AR, PR
PR G B T B TR A M AN T A N R HEE AR RS

WA (O) 7~ F P 78 = Ffl 38T B = AR BB E AT, B &R, o8, IEEARR, HEmszm i -
ISR RIS SRR AL I ] 1 TR .
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Figure 1. Research model
B 1 RRE
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TEE A, AN SR AR Bi#E IR SR AR, 8@ REE 52 s Y 2
(M K R [13]. TH P ETELR FAER MU I K e i, A2 3] 5 A A BB m[14]. MAt2
SRR, NATME ) T At A 2 B 03 8 B SR BUE B B SR HIB RS, RIS T A s 5A S
(R R BAT N[15]. T o3 IR AN Bt NAELERS S48 5 i i 3l ) SE (R P 3R [16]. N BIAT 2 5 51 R AR
170, XA AFFAERAR AR S BoRIE, T2 RO AR B AS A 2 IEMRI[17]. Bk, ASCiHEanT
i

Hy: AN TCHER AR, A HEFEARRE AR 225 5200 FH P () S 7

Hi: ST BRI MR, FET M RHETERRRE - 10 K o

HEAEMRRE I B 7 7= S AR Al = A 1), Femi& Uil MR T HERE RAMIE W 18], WK,
FEWA R SHERE RGERIAC TN T P EAE[19]. Zhang A1 Curley (2018)HF 5t 1 #H:4% 22 Gt o i HE A fi R
WE NHERE R EAE LSRN TSR I, R A S R EoR, RS P e AN AL, T B
T RFEAE, FFRGIHLEIN[20]. Shin (2020) IR F L, A P H b HE T St 0 & 1 iR o= L F P
BAE, HH P B RPN RO RS P A RS B E[21]. FH P EHERE R 500 0 S 7 b s AR AR A
A TERERE R, UHIRZ AR BT Z0, P8R T353R A W IEE S, LAEEE
O RS [22] . ARYESCHR[23] s, 60 ANE 5K 839% A4 A 25 & s ATTARMS A A B N HfERE . (R,
Pt

Ho: ARG TCHER RS, A HEFEARRE R B35 s M H - IR B AT s

Hoo: ST BHRMMEFMRALL, FET N HEFEMRE N R RIS 5

CHRZ IR T EREMEAEX Y 2R . BRBH SCif5 50 (2013) F FH SOR g XL T FH ' 78
SRR 2% JE A K SR ZE S, S5 ARE, BANEE R R SR, FLAE S Bl B ORI K
JBIR AP A EF[24]. Bertoli %5 A (2020) &t M5 M &R 7C T A BT WA S 5= S E X
VSR RIS o AT A5 R, T PR S ATV 9 W T R A IR I sE A [25] . Feng 55 A (2021) HE
ST AT AR i A B0 6 B 2 A A AR SR B gk K R0 S R R 26, 2R b, fRHMERE:

Ha: BHIME AT RE 2 2 EF P 10 S

FRAE PR HEFEARRE B ANE AT 50 L BB R R, AIABAMS AT AT e h A E R, DRI A -

Hy: JRENVEAREHERARRE 50 K B E Z (R P A E

3. SRR 55
3.1. SCEUHTA

N T B AR IR IR T, WIEH IR B MR . 1R RIM AR 000 T
fRBEIRIA T, e 1 5 RET ARMMEEMRERE T, P& 6 KIT BRI R IR T s
SRJE RIBAAE,  ARIR ) R I R HEIF AR R R 77 3, LA S P HE A AR I e 3 1 i (1 T R VAR
FEBATIE S, YRR b s R, — Il 45 96 4y, HAA R 71 4, A RUEE 74%;
PR LG 69%, B A L 31%, PRI LLBIA I, 1X 5 ) A5 R R I A B ) 2 AR A DG (R
BEr A 2), HEATHSIAEAS t RS, RS IR AR R IR U7 G Im i s s AR08 [l 18~25 5 (1)
R 5 EE 83%;  4x H il 22E (S HE 83%; 2E I AR+ A, 452 31%F1 63%. HEFEfRERIAR TR
R = WE 1.

ST (IR AR b FRRR BT R R T Z 00T, 1R8] “HHIRER” R ORISR, R
PRI T 7 2 M)A S 2 S (p = 0.047 < 0.005), BEHIH SR ORI HETE, HRAR AR U K
Han” R EETHIEANERTEERAN B RERT ; TR 6 MR iR T R
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FOTRAT, BT R RHEIER, IR T BT RS TP T R R (M = 337).
B, TP R LR, SRR R R BN T B O P
BT

Table 1. Description statistics of recommended interpretation expressions
= 1 HERBERRSRERSEITE

Z5 HEF AR R I U7 =0 YA bRk
TR XK 3.07 1.087

FEUREAR,  HRAE AL R B WA RS 3.44 1.024

BT Ak DRVRHESE, AR VR0 B A 7 337 0.945

FIARATEACHERE, AR VRO WE 114 7 3.77 0.988
RIS, AR PSR O 2R Eo v g s 3.68 1.066

FINE 3.23 0.865
BT I R R At P I ) 3.37 0.945
PN T 1% a2 AR P e i e 3.06 0.954
AR R o
WIE T BT B PR 3.25 1.065
FR 3 — 2 2 (1 ) O A 47 3.17 1.028

R — 2L P sy, NRfEr: 3.24 1021

3.2. Wit

3.2.1. BB ETENE

AR A SO H R R R B , DL A AH S SRS B RS AR . W SE B R Wit 1) . WL
A EE LN =AMk ER W R AR N H BURZ A 1 S IR A T, B RO 2GS B
PIRITARE: REREDIEHE SN, OE=MIEEEI: ToEEMRE . 5 T AR MR AL T 5 Jm
HEFEMRRE, ARk B — M SO0 S AR 2R B8, B BB AR SRR RE IS AR
BE. WHEEEE. MAEAGFENREE, RAEE. WLEERH 5 A wfEE.

N T PRAIE 60 36 RS FERRSRE B 6 25 2% [E] A A/ A e (e, R R0 45 A ) 000 R = 22
S A2 Z ST (2016) [27]. Benlian %5 A (2012) [28]. Ashraf %5 A (2019) [29], 18 ZEEI{E/TIL 8 4
W, A 3 MREME S, 3 MERE ST, 2 MEEMGSEI. Wu 5 A (2011)% W 3 = e U
P A R R K e g T2 b I 5% = o A T R (30T o ) SIZ 735 JiE 0 189 0 o 5 9 S P AT g ek B v [ 31
T S =B N R S Lu 55\ (2016) [32]153 21 4 A2 5.

3.2.2. BERE

2022 45 11 H 10 H~15 H, VL EilgEprmi. Bl R mieoh L Z R mh A — L35 7 500 43, 1@
Tk SE R A BT K, DR H 5 TC R A AT 5B, B A B 2N A 414 4y, A UK 82.8%
Her, BAEFSWHN 46.9%, LA 518 53.1%, F 4 el oA L 3 s gl aEid 3 A5
1 19~25 B 2 [0], (HILHEBTE 70%LA b 2R EARRAG AL, 7300 G H 72.5%. 21%. % 2 A
(R = e 5 358 R B 15

B TSR I BAE ANi J2 IE R A0, DA S T B | AR08 22 DiAE v oy B &, THRURANE AT (RE
71 AL EH) WEERIBRHMECETUFAME, KiETaT R TR EHTIESERR, SRR,
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Table 2. Selection of subjects in the questionnaire

= 2. B EPHIAAEERR

N i bt

ToHER R 45 11%
BT AR MR R 266 64%
BT NI HER AR 103 25%
Mt 414 100%

MFE 2 WAL, EFEET AR A LR Z, L 64%, GEFIE TN PR RE IO A\ SR
Z, 5 25%; EFECHETE MR BR D, S HON 10%; P SR AR R 2 AR, HUSE A T
PR B B AR .

4. SEUESHTEER
4.1 [EHBESHT

BERE MR E I DB EL IR, WA EBEIAFRIRME T, A sex B k47 5 8L/ b« 151,
BVl e, TR E v SErERLE . i id Cronbach’s Alpha Z ¥ E (S, HAEAE[O, 11X [a], fEik
RFTR GG B, REOKT 0.7 ZoRPIBERERLE, /T 0.6~0.7 FRBIE#% . MEMETHT
HEL 56 1) A5 I (14) W8 V1 75 e i S MU R IR, R KMO il Bartlett (A 30 O S B URE - KMO B 7E
[0, 1][X[H], UBAEAT 0.6~0.7, UEBARGFEER 452, BAE KT 0.7, Ui RLT.

4.1.1. BAEENENES
BT AS = ) RAR(E R 0.883, G KT 0.7, Ui BB AT (BRI &I JEH I s,
Hfgds 22, IEE AR PR MR SIS 5> A 0.802. 0.801. 0.804, ¥ KT 0.7, RUEIRE .
FRAMS AR =, KMO B8 0.891, KT 0.7, & &5 SRR T 434 SR £ 80 o Wik 2 Bk 4y,
BRATT ZEVE IR B IS, Horb, IEEAE&NEE LIRF, A 3N, BeRSMREI T I S N
55.12%; REJIMEAE T, A 3 /M8, BeReMRem T 20 b 11.87%: (R ESNE 3T, A
2 MBI, RERSREIN )T 2 H ELA 7.95%, =AM RE R THIRE 74.95%, FTLIXE 70000 E 77 Z 3T iR .

412 MEXBEBRERES

KR B AR RS EN 0.839, AT 0.7, 0 BH A S B R A IUEL A R A A4S BE o T SRR
FEwT, KMO {50 0.789, KT 0.7, &AM oM. KA TSR — AN ERS, 235 4 NETRE
W fRRE 1A 7 22 00 5 LA 67.422%,  WEHAIX 4 A ] T0 R S0 1 1) S e i) S5 i

4.2. RigRIe

4.2.1. BREEERBEMNBAEESBWIEBRNFI

AR BHE K AR R SIS AT e (D28, FEMETERT N R, RIGHHT T ZFMR
K, RVRARBAGE. BABSMIEESSULIWKERER p KT 0.05, WL 2751k, AERHH
BRI 7 2000, TS 21580 p=0.042 <0.05, AT ZFME, FRHIESEILK .

TR R TTZNNTR, RN MR, O85ETERIIEGMERE. TR
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TCHERE A RE =P, RSB N BARAMEAE . BEME S AIE B S AWK R . BRBEIE. e
TGS AL EAS & RZEH 2 71 p 5579 0.000, ZfT 0.05, RKWIIT HIRAHELEMRE. 2T A RHE
TERREANTCHERE PR ) =R SR 2 (8] A BB ZE S . N 1k — 2D 0 Wy = R iR 2R R 2 TR BLAR 0 2
FEUEREOL, WHBHTHERLR, [EE 3.

Table 3. Multiple comparisons of overall perceived trust, ability belief and integrity belief
3. BARMERE. ENESNEEESMEZELE

2% & m ) PIEZ(1-) PR WEE

. 2 -0.144" 0.067 0.031

3 0.547" 0.093 0.000

. 1 0.144" 0.067 0.031
JRENEAE 2 .

3 0.692 0.103 0.000

5 1 -0.547" 0.093 0.000

2 -0.692" 0.103 0.000

. 2 0.013 0.074 0.862

3 0.466" 0.103 0.000

. 1 0.013 0.074 0.862
RE M5 & 2 .

3 0.479 0.114 0.000

2 1 -0.466" 0.103 0.000

2 -0.479" 0.114 0.000

. 2 -0.175" 0.081 0.031

3 0.573" 0.112 0.000

N 1 0.175" 0.081 0.031
EEES 2 N

3 0.748 0.124 0.000

2 1 -0.573" 0.112 0.000

2 -0.748" 0.124 0.000

. 2 -0.146" 0.670 0.029

3 0.549" 0.930 0.000

1 0.146" 0.670 0.029
T IR 2 .

3 0.695 0.103 0.000

5 1 —0.549" 0.930 0.000

2 -0.695" 0.103 0.000

I TRRHEENEENAKT N 0.05; 1= BT HIROMEEMRR, 2= T AR, 3= TR,

W 3 AR, BARAGIE. EEESUAELRIEAAET BRI 5T NIIHER
RERTCHE ke A R MR A B EIEE R, MREE SRR, THFEMR 52T BRI
HEREWRE . TN MR AR 2 (R S V22 52, TS T A B RE . 2 Tt N R R 2 [R)
TRFEN R W L BIEZ(-0) AT R, AR T ICHERA RS, B A AN B HERE R AN L T B SR HERS
FPERE T RE S 2 25 B AR O B AR BB AT B8R A A IR ELAS 2 LA 3K o AN T3 T B R HETE R
Tl N R R 2 B 4R MR R BN B AT . EEA SIS, ETARHER MR T
MR RE G S M B T T B R AHEL R .
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TS S BAE T EATE, KA Tamhane’s T2 1056, 755 = R iR 2 A 7740 B 2 M 22
5, F(2,411) =24.124, p=0.000. JETHMEZERTH, TR, B AMHEERBEMETH
KRR EERACAGSS, JFREFETMANEEREN A MCEEERER TIERFEET
H M HEFE R RS &

it BRI A, A CHEER AR R s MR R W SE SR SRR AR LG, A HERE AR R
AR K 2 WA R, IR Hy RO 55T BRI MARBAHLE, JE T N iR N MR
WL BB RER S, R Hy MO A GHEIERRRE AR RE08 s MA R B EN(E AT 5 OHERE R L,
BRI MR B IRAEAE . Re &, CRESMEEGEESMRERS, R H o, S5k
T AR HEIEARREAR L, 25T N HERR R N MR B BN ET LRGN EAEE S RERA,
BT A N R R T AMAMIBE M8 St &, R Haa BROL.

4.22. BREEENEIEEHRMW

BAGESWNERIERETELE, BAKITFTELEE S EELE, HIASCRH SR
7 (Structural Equation Modeling, SEW)SKAJF 7218 k15 AT % e K =R RS2 o BT FREARECHE A 2 1E K 43
ARAIFEA B /N RHRFE, Bootstrap 25 FEAS 3 A1 JCHRE A 223K, 72— € R b 3 IRANRF & IR K 23 A 1 ) @ [33]
A g F AMOS #2537 SEW I, i Bootstrap y2:3E47 45 i [B] ) 5 &2 il i

LA SCHRFEWI[34], RMSEA Al TLI &2 L al S L& 7650, x*/df. CFI. GFI. AGFI. IFI thf5—3&
M. P e K7 BB, xdf /N 3 o HERLE K 4F, RMSEA /MT 0.08 ol
.

FIH Amos 26.0 B AT IEAT I AEME RT3 M i, 75 XTI ANE AR A S 5 A R R AT I A .
FREAGIASRAIGES. CEGESNEAEGS. £ 4 MBNES. CEGS. FEESMIWERER
W& REE, KU FEE N, BALERE RIF.

Table 4. Table of fitting coefficients of the model
=4 REMIE REBR

AR x*df RMSEA GFI AGFI CFI TLI IFI
I 518 <3 <0.08 >0.9 >0.9 >0.9 >0.9 >0.9
A% 2.806 0.066 0.947 0.914 0.966 0.953 0.966

AR R S WEARKIMR ARG KT 05, fefEE. CRESNIEEE S UL IR P
PN EVEES G R 0= 98

REAES . CRESMIEEGSZ KX RBIIRT 0.7, FEJa SR BRI EEE—NBRET
T, BIEERIMES . CRESMIEEES S EAEEZ K —Hr TR 323 —Hr TR
(& TG R BRI S Y, BRERCE R, RENfES. CRESMIEERES S BAMEEN
B/MHIRARECN 0.79, #23 0.8, BEHIX =MRFRAENSRITF IR EAE 1E.

MRIEASCHT TR, 72 Amos 26.0 HXIX 5 MR HET A MR K 2, 36 Bootstrap V54 i H]
FlAE 1000 ¥k, 1E 95WHIE ST, Frf isie KRB, BAEEREIN—A oA, WsLa s in 0.83
AL, BT Ha BT
4.3 BRASERPNUN I

Hi~Hs #5613 E 2 () (Y BLARAUR  (EAN BETIE B RN R0 N A A e 77 R A e 5 W Sl 2 1] R 2
AR BB AR RN 7 A, L= R R R R T B B R, sk T N A HER
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fRE, BORFEHER MRS OL, Bl IR M B DL, AR A T AR AR A . S
A, AR RRAT NS UK, WS 215 T B 35 5Tt BOHERS PR X e HE A iR
IR AR BN AR RN 3 o8, W A AR R AT A, RS, 155 2 DB R (D,
Dy); =20, BHHAT N =ATTREME A, BRI 2 frs.

Y =i, +¢,D, +¢,D, + ¢ (1)
M =i,+aD, +a,D, +¢, 2
Y =iy +¢/D;, +¢,D, +bM + &, 3

s c1r o AARRTE RN ¢y, o NAHXT BN, arh, aph JUAHA A RN o A e BA N 4T AR L
TR RN 55 AR ep A 2R3 22 A0 2
¢ =c +ab(i=12) (4)

D,

D,

Figure 2. Mediation effect model diagram
B2 hAYNREE

5 B 1 2 B 5, Hayes A Preacher (2014) [35]3E#% 1% F§ Bootstrap ¥:5 A1 42>
it dEAT E K, 45 ab i) Bootstrap BAS X A A E 0, RUIAEXS /RS ab B3, Hr, AR
WLE N 5000 Ko BEAR A BT AL BEAR T N RURL L B AR B RS DA R B AR S IR — o A A B
Bootstrap 77:5 241 Bootstrap 1424k Bootstrap, A SCEIEATF & 1E R4, BRI 3EZ 4L Bootstrap
[36]. TESCIGAE EARTENRS, J7 AARGKEEER(2012) @i AESHH 4347 Bootstrap #1724 1E[37].

2 RAT B A ON Z HTEE SPSS [#9%: PROCESS 2.16.3 ##E47 Bootstrap &[0 #r, FEAE
WE N 5000, BEAFIXIAIY 95%, A 4, Ak “RIEMwME" , DLIGHEFRMRIE NSIUKE, Wk
HEF R RE F B i WL AR & o BEAR e opdreh, RN F(2, 411) = 14.856, p=0.000, FKHH 2 AMAHXT
MV A4y 0; BEAKE AR F(2, 410) = 0.746, p = 0.475 > 0.05, F B 2 MEX BRI 2/ —A4
9 0. FEART A BN AE 95% 1) B A5 X 7] 9[0.029, 0.127], ALE 0, Fow 2 MHXS AR A4 H 0,
I 7 A — 25 B R A 4 AT

AT A, DUEHEER MR NS IR, BT B R MR REARN TR MRE, AR i 2 i
RUSLAE 95% 1 B 15 X 7] 25[0.241, 0.608], ALE 0, FRnFARBLE R, BT B IR AHERE MR B (5
R T R R R AE A (g = 0.544), KL BT E(b = 0.763); FHX HIER N A RE(C, =
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Figure 3. Mediation effect model diagram (no recommendation and no reference level)
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