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Abstract

Based on the questionnaire survey of online catering takeaway, the paper makes an empirical
study on the consumer preference of online catering takeaway. Using SPSS software for date anal-
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ysis, the order of the factors’ importance was obtained, which has an influence to online catering
takeaway consume. According to the results, the paper analyzes the consumer preference and va-
riance analysis of different genders and different customer values. Therefore, in order to realize
the strategic adjustment of shifting from digging incremental to digging stock, online catering en-
terprises should carry out the “near” scene innovation of “full time period + full channel”, and at
the same time realize the delicacy management for different customers.
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w4, BURHPLEHEUENRER T A EEX IR, SBMNERE. ’Y. TFRLE
SRR TATEANE, RIERFIRMMIMNEIRS, W& LB AR, 020 HA S8 IATILME S, i
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BUER 2020 FF—ZFLE, HPRIBLCIA 3.99 12N, (EHZN 44%. #HE5F(2016)48 B X B N FFrh, 4
5 24%. IR & 40%. JEER L IA Y 36%; 38%FR Rk H RS, 35% IR KRR =7
IEANSE, 13%IMI T K P s BRI/ N YO A RN LE I R, Wk THbEL, thinsh = 563
(AR 55 A R AT AT AT M b e . HEERUR R T B R I W 4. B2 B R IR 2.

KT W@ M SRS, SRIERAE R IRAPERE MR, REEEHA M RR .
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W BRFNAE AR T IR BN ENE SRR, SIS, BIEGirE. FIEZ56 200,
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[2]o FH TR N 28 T ) R A AR 26 4P 328 2 020 BERIETRE RV R, FrblZgiiethd —&
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MRS HFE ERIFE R3] FLFHFEKQ2015)18 HREm R R m B L P S R R R A g T4, #f
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S22 DAL SCHRIE TR, A5 B ot RS, AR SCHEEL T 2K 16 52U 7ELRAMS2 = VA 9 i i (1)
PR B Z IS RV, W 1R 2 R, ASCRHAZE RIS ERBERIE, HIEN
SN TE 2R RIS AP S T A i 1R 72 W B P () B BV N e A AN RE A IR OREG. AEEE, —f, EIE, H
T AR BT LA SR . AT EE M RS, SLEl 405 i, A G
355 4y, HRMEH 87.7%.

Table 1. Reliability test results of the questionnaire
= 1 BEEERESR

Cronbach’s Alpha T

0.801 32

Table 2. Validity test results of the questionnaire
2. B EHERIL

HURE 5 % 1) Kaiser-Meyer-Olkin /& & 0.757
EAARTT 3430.215
Bartlett f3RkIE A5 df 496
Sig. 0.000

4. BRIV ZHIHBRE WEF ST

(—) TR R A R
1. AT A
MR BoRE, fETAEHITRM Y 23.1%, fERRITER Y 27.3%, B BEA R G 49.6%. 7EA
MAET X E R © 35 B FINEZAERRITE, 35 S UL EMAELZATIENITE: @ 2
NEBEZHETAERITE, RGANLEZAERARTE: @ ARLLIT 2 NE SR ARITE, etk
DB NEZAE TS @ EAEMA TR E A FURITA, Ll N (o B A 1 i4E)
MABNFZEZAETIERTE: ® HURA 2000 7o LI NE 2R T2, AN 2000 75BA EIA
HEATAEHITE: © EIEHEANEZETIENITE, MEIEHMABNEZ AR RITE: @
SN E Z A TAE AT, AR NEZAERRITE: © FOWM AR A I a5 ik £
HPIHG N ZAE TAE AT, BRI ANARSRANANRE H [T T i 40 SN BE 2 AE RAT %« I/ BORE
IR MGEEM NI Z, 59.2%MFH F EXAT 4, 46.3% I H ST, MikHERE. TrRRrRK
ERID) VAL TP
2. T
TH P R 2 R AE TAE SRR RUAMSE, 56 3 Fw.
Table 3. A place where consumers order catering takeaway
3 HBEESRIINENM S
SRR K TARRAL, R
Bkt 31.3% 68.7%

(Z) ITRBFEAGR
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Table 4. Purchase frequency of online catering takeaway categories
= 4. MR IRMAHING LR

R (R FDUE. DS, JE
BB, ki) R

LIES 284 115 17 19 37 33 19

S

R Hpki e INTE K B R b Hofth

2. ITEBIF
AR =) R 1 IRERLL B R “HERE 4~6 IR A EER 16.3%, T BREREMRIT & A
2~3 R” L “BFEH LIRLAR” B 5 A 58.6%, Wik 5 fin.

Table 5. Consumption frequency

® 5. HBEMR

R [ER A
R 1Lk 17 48
A 4~6 X 41 115
£ 1~3 % 89 25.1
&H2~3 % 97 273
fHLWRBUT 111 31.3
it 355 100.0

(2) TREH
HRFIEBERONLMRFEZ 2 “ARHIT7 o B TAERE, FEEE” o NI, X
=AM C 5 2 89.3%. UL KA RSS2 0 9 s EELR DY W AR, Wk 6 P

Table 6. Cause analysis of why consumers choose catering takeaway
6. HBRFEERUIN SN RE S

WA, A% o REBIIESE oo . ST
B i PRI e AR AN PRk L Tefs
ERia 24.8% 19.7% 44.8% 1.4% 2.8% 0.8% 1.4% 4.2%

() TR R

O U

MBI B YR, T e 0 AE LA R SR AN I it & P i B B M HE P 45 R 3k 7 o

ML B ST A7 it e 1 A HE R T DU

Fs HHERT A AR RN AR BRI, BOEEE . HP R R Boik 52 e ik 55
SEEo X TR i, TR OO AR i DA 22 A, LR R 7 il A B A e, X 5 LA
FE BTSSR A BUN[6]. Behh, R ARSI AL IR RS, ARSI R PR
BRI S, T R e B R AT AN, X i R A A A F RS [7]. Hrh AR R HEAE 5

o

S oqk g
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o BEWIREARRIE R RO 9 B B RERSE R SRCRE B IR S5 A A IR T A
T YR TAEGRIRSAN S L T MR, 1752 VIR 25 2 B U S R TR, S
HEAE S DU 10 R FFL ST, TSR U R, 9% 4 BB X SL I VAR,
i3 5 SERAIZERE (015 1) “ ZELE R R B ST A OB 20 BF VPO, REAVES A7
PR EORE IR HOR A B R AR HIY A 8]

Table 7. Customer in product attribute importance ranking table

"7 BREFRBUHERMHFR

5 2551 P BT R
1 TELR AP B N2 5.31 7
TmEER
2 TELR AP BB TR 6.04 2
3 TELR AP S S RN 5.22 10
4 TELRAM LI AT 1 5.15 11
5 IS TELRAN = a3t fE I i 5.32 6
6 TELR AP KB B B (I R 55) 5.26 9
7 LA T (Bl 9. R P04E) 5.27 8
8 TR AP SRR A 5.08 12
9 TELR AP 52 15 8 R 7 R 4.93 15
10 TELR PR R A & 4.99 13
[RESES
11 TER AN SERI KB ARSI 6.37 1
12 TELR AP 2 E LI [R] 2 75 B G R I 48 I B 4.97 14
13 TELR M2 5 (0 4.88 16
14 TELR AN S FLI% 38 5.69 3
i &S
15 TELR AP S R IR SR 5.48 5
16 SHENE TELR AN P T R IOV 5.68 4

e EEMENE 6 L EAURERERE, 5-6 pNEE, 4~5 0N

B RS I SRR S AT DML RN BT 220, AT T MR AR AN 32 VA Bl ML AZR 4%
Rl B, BT LA A 2 T B T IR S5 I R, T AR R R R 3 R A7 i3 e
X — DR HA A S fT, (HABRURHEE T2 NAOME, AR, — 2 TR R AP 2 A% AT X 3
M IRIEIRAT B QAR BB AL, RSN i ks 2250 AN K, i A B0 3038 0 0 16 1)
EAEBA W RARBLH R

F= FMERERPMRERAOEE, AT INNIZNAZ AT 8 T R ELBOGER ™ dh g 1, A
DN TR % B BB S RO I R G, (E N SR G, B AHEAE T EHALE, ME T
5 Jve TR S PO AN HEAE 7S DUAL, R Ui H AT 2 DA tRRUR R, A EEAL T T
fir, MAESRAXNHESE, DOVIHEIESHREENR. B E . TP A,
BREIIFARER YL ARG, B DR SR B i oV (AR LS R R R B LB
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MRAE 2017 HELMERINSL R BT SoR, MM Pk E T Sk, B stae iR,
ASCHEE B R (5 8):

Table 8. Comparative analysis of male and female customers in the importance of product attributes

* 8 BUBFFESRBUHEEMHF LR SR

FEpPEE R

2= 7 R BEPUM WEPHE T jrifies £
1 TELA SRR AN 5.29 5.32 6 9 3
2 TELRAI S I FBk 6.08 6.01 2 2 0
3 TELR AN b S A 5.18 5.26 7 10 3
4 FELRAI T2/ AT A 5.05 5.24 10 11 1
5 TELR AN S = G AT S A 5.17 5.44 8 7 1
6 TELRAMER R RS (k. LB F4) 5.03 5.46 12 6 6
7 FELRA M TR (AL£ T . B3 2 5s) 5.15 5.37 9 8 1
8 FELRAT S LR RN B 4.93 5.21 13 12 1
9 FEBRAP LTI F A AT K 4.93 4.92 13 15 2
10 LA R I 4.87 5.09 15 13 2
11 PRI K I BRSO 6.35 6.39 1 1 0
12 TELR AT 50 NI T 75 (45 Al IE B B 5.05 4.90 10 16 6
13 TELRAT ST K A B 4.76 4.99 16 14 2
14 TELR AN IC I 3 5.77 5.63 3 4 1
15 TELRANSELICI% T IR 5 A5 B 5.42 5.53 5 5 0
16 TELR AN F P B R B 5.62 5.73 4 3 1

SURETR: B A LV P8 AR IR L R BN TR R RS AR R B
SR B LUV 9 AR PR R s TR S B VR S AR RIS
AR P AR P AR TR B R K7, T PE B B PR A A R
HE” ; BN IE Ml o s AR CBCIARIEE” . PRIV, i 2
PR E A “RRIEEE " o A EIREER NI H: R o Rk, Aok 2 SR
PR E S, N B i 2

(2) &/ HrfEgH )

AR Ry A=K ISR “IE AR SN L b “RER 1 RERBL R R <A
Ji 4~6 K7 O “rRiMESR T s mEE R 1-3 K7 B8 “ARMMER T s R R A 2~3 k7 1“4
HLREUUTR” (08 R o sk, “miriazr” pREAEEZ, 5 70.7%; “MROrHE%s )"
P IRIINEZ, 15 73.1%, 14 9 FiR.
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Table 9. Comparative analysis table of importance ranking of product attributes for three types of customers
: 9. =EEFPESHBEMEERMEHIF LA aTR

AR ER S EERS sIER S REEER S BERS

e L o o Wl EEHEE  EEHE BB
1 TELRANE MR A 5.59 5.38 5.20 4 9 8
2 TELRANSE AR LI vk 6.10 6.02 6.03 2 2 2
3 FELRAH T2 7 b SR A 5.14 5.36 5.18 10 10 10
4 FELAN I kAT 1 5.09 5.49 5.02 11 7 14
5 TELRANEI = S35 i 5.41 5.52 5.20 6 6 8
6 E%%ﬁﬁi%gifﬁ 5.17 5.53 5.17 9 5 1
7 (ﬁ§2§§§E§§§1§i§z§) 5.24 5.36 5.24 8 10 7
8 TELLAN T AR 4.86 4.83 5.25 14 14 6
9 FELRA T2 2R A2 15 N bR 7 X 471 4.64 5.11 15 16 12
10 FERAI LRI B B 4.95 4.87 5.05 13 13 13
1 FELRAN R I AR 6.22 6.42 6.39 1 1 1
I 4 inglo it 5.00 5.03 493 12 12 16
13 TELRAN ST KBRS 4.69 4.81 497 16 15 15
14 TELR AT SLBOAR 8 5.57 5.69 5.73 5 3 4
15 FELAT SLBCIR R IS5 A5 5.29 5.46 5.54 7 8 5
16 TELEANSE P X 7R SO VEARY 5.62 5.56 5.75 3 4 3

GUREIR: W, SREPBHAEID RN AL R R OIR” JBHE TSRS B
B b B2, “EOERS EREARMRE R PRAMLL, EAER BRI =, R
B IREABP MR 2 PR LL, AR PP mITIn T M X MUERES T, EAMER %
R (BEik 2% B2 28 56) 7 5 SR, “TBfEZe” BREAMPIRNSRAL I B P REAAR L, e “ BRI R |
“EEIE IR ALY “TEZKRENMEEER” . EAERE R ZE L R S AR RN B
“PEEITINT L CRATENRT © “RRIIREESY” o N LREHE AT AIEH: Ho, PrA R
TP H A T X (0 AR DU R, BT DU AN R 3R R A E T B 2 15 T RN i B R,
W K BRI 8 25—, s HER ) A BRI, Uil i E % AT s aFT, A
IR P T ST, R B SR B AR R, 75 o i ™ i AR ST B . [,
W v e e 7 A A2 ORI, B 7 dh QUBOR FE o F2 gl m (B 2 P IV AR R R . SR =, (RAME
RS SRR, BTN T SRR AR IR 0 B B R B ) Ao A P R SRR L A R
S0, BRSO SSRGS R ST ANEURS, BT AR B T LR AR R S, R ELR Y
AWERL, ATREIRE T XX MR B K AME AR BE B BUE, DO T S ORI B8 2 2 P IR oK
BRI IR ) ELAERE 7 S AR 55 AR B CL i R 5K, LR EAIB BB IR S5 AR B AN i b v, L 22
i, THERE A BB AAMEARE, TN AR AN S B R
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B, DTN AVAITT b sV 28 Im i 0 TR, B 5, T B S R KA AE AR B
S, FLIR, VTEM S B ERAESARA A, PR, TTER ] R BER TR el S (1) X
TRFAXHEEBAR, HREIIAR, UIZIREEZHZRAS, ek [ A0X S SRR T K12
PEENAZ N W H AT R HEEM S W I ANERI AT, RTINS, LA, X
OV SFER AL “HDAERT” , RBEHRMINSAI HARAR 2“5 sl t. (2)
AR B AT RS R0 T R 1A R B R T, (HAABRER el Y, Ok R AT IR
fiu B TR) BT 4032, i HAE AR WITARTT 403, B DAL B A 8] B P78 7E 75 KA R 124

B, MATRMENT R IE I B E Wi T oRE, Bk, TP IR 4R 5 S IN A A i i T 1
P, A SR SO 2 G, IR, W SR R AR AN S E R R R R W o Ik eT
3 (1) BARE AT 9 3 B0 rh ORI U BOGE, (BT 20N SRR R RN, fRAEE AT
O FE, FT DURHER i SR SERIE A LBCRBURR IR, P DA i 2R EAT QT BB 0 3 ACait 2 o i A58
. (2) BFOATH A FEH T “W7 A GBI, BOAFER AW T, MR ES 7, bl 7L
MR o “W” RRR, —RERIEQIH, I T S AT RN O, REE R
WS I R BAS U N E

= WE UGG T SRR kG, PR S R e VT B e R MR I O AR
AN [) g S A6 TR 9l 2 7 7 b S 1k ) O s AN ] o (EAR R, ANEAT A RT3 3R BE SR B IR T
AR R . TR ARt (1) R ROH R ENE, BE AT Rl bR TAERIE LA,
W ALAEAE LB RIS ARV 2 T 5 St B 2 5 LU, R XA R LE Vi 28 S T30 0B A ) T AR i)
A A R TR FImESIANL T (2) AT PRIERR PARMBK O, BFEHTEANT, —RER M
FKIEH £, TR CHEE + REE” WIRIIINEER. (3) X TANENE SRR, e HOGE R, RS RS
BRI R 55 7K

T BT = R0, A SEEAZ IR Y A A2 A S B TR R, AR M AR AR AR AP S A AT AT
CARTE + AGE” B T s AlEn, R A [ B AT RS AR S B A R

B, RSB, 48T G BRI (BB, 478 ) 2 i 22 4 Ip B, BPV: 6:00~9:00 42 [H] |
9:00~11:00 /- A5} [E] . 11:00~14:00 %L} (6], 14:00~17:00 K- Z5F 6], 17:00~21:00 Hf 4 B [A]
21:00~24:00 77 I8 [A], APREXSGF[A] B A3 il =28, B IR [A] Bt (11:00~14:00 ‘R4 0] &), 17:00~21:00 #
I A)) . AEASH A B (9:00~11:00 2451 ], 14:00~17:00 N4 A%HF [a]). R b 7] B (6:00~9:00 L8
[f]. 21:00~24:00 & % W] [H]) o AITBUEE, RAERDE AN, RGN bRA RSO, — 77 1 E 4
SPRERI PR AN ST AS 5 AR RIS (B leAs, 73— 7 mEse & 1, NIRRT, A TR G RS,
BN — & 247 Firig .

B, PEARRE, LEREERENTZMMEE, Bk EICSERE Ry R, B
BRI, IF HAR A FE 9% 7 SN 2 5 B E R R, ANRE R RVEZ R I E 2k B4 S g4
ISIE, MEEAWEIE, BB T CAME S, A, AhRSIRIE, BN SR, . ARX. RN
IR, BT EREERE, SR P M E L S AR YOS, BET UA/E R T & LT, )
WEFETT R APP BU/NE T AT = B . PriBAtIX s, EEIET 97 s RouE, N T HEE
TS, THERAEAL XL NS, FrigtRAE, FERIET =Mk EYE, AR F 3, R
Frn TS, (MU PR UEACFT N YA ISP, IR SRR 2 I AR AR R

A ARDOEHE GHET “2r B + 2RE” 88, NEEHBNHI, EF 8K AL
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Figure 1. “Near” scene innovation of “full time + full channel”
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FEVOICHAESPLIE S, NS RESE, &R WSS m AT i 5 i, T
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Ve =2 “IE” sl A SEEURAE AL AN AL T, RIS 20 R R s 1D 3% 7 AT 4 O Ak
AR, B A IR AT, SR 5 767 dh R 45 5 MR I HERE o

S0, BT REHE R R ACE A B X TAEA R R R B B R TE K, T BRI AR
FEICFERTE R BRI B R e 6, ASROXT T 2 P A R B AR A A R, ik
fis WSS ISR T DX o T2 T KB R i SR e e, SRR IR A — R 2 T e
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Figure 2. Design framework of customer database
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